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NEW  from  Simple 


INTRODUCTORY  OFFER  PACKS- 
ON  BONUS  NOW. 

Trust  Simple  for  sensitive  skins 

NOT  PERFUMED    NOT  COLOURED    JUST  KIND 


Why  you  should  go 
for  a  slim  waistline. 

This  is  the  shape  of  feeding  bottle  sales.  The  highly 
identifiable  shape  of  a  Freflo  polycarbonate  bottle. 

This  year  we're  promoting  bottles  in  a  bigger  way  than 
ever  before  with  colour  pages,  in  all  the  mother  and  baby 
magazines. 

The  shape  focuses  attention  on  the  many  important 
features  that  set  Freflo  apart. 

Like  the  rimless  neck  that's  more  hygienic  and  easier  to 
clean.  The  polycarbonate  surface  that's  fully 
boilable  and  virtually  unbreakable.  And 
the  choice  of  teats  which  develops 
through  all  stages  of  feeding. 

Make  sure  your  customers  are  able 
to  get  hold  of  Freflo,  the  feeder  with  the 
slim  waistline,  by  ordering  your  supplies 
early. 


J  byGriptight 

Little  things  mean  a  lot. 

Lewis  Woolf  Griptight  Ltd.,  144,  Oakfield  Road,  Birmingham  B29  7EE.  Telephone:  021-472  421 1 
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Voting  values 


What  influences  the  voters  in  the 
Pharmaceutical  Society  Council 
elections?  And,  perhaps  even  more 
important,  what  fails  to  influence  the 
two-thirds  of  the  membership  that 
declines  to  exercise  its  democratic 
rights? 

The  results  of  the  election  (last  week 
p968)  rarely  give  much  of  a  clue — even 
less  so  now  that  we  have  the  single 
transferable  vote  system.  We  may 
examine  the  order  of  first  preferences, 
but  that  still  does  not  tell  us  whether 
the  vote  is  for  the  individual's  branch 
of  the  profession,  experience  of 
pharmaceutical  politics,  sex,  age, 
domicile,  or  policy.  One  thing  we  do 
learn,  however,  is  that  a  high  first 
preference  vote  does  not  guarantee 
election — Mr  Roger  Odd,  with  717 
votes,  was  fourth  in  the  poll,  but 
failed  to  win  a  place  because, 
presumably,  he  was  not  rated  highly 
by  either  supporters  of  Professor 
Beckett  (whose  excess  votes  were  first 
to  be  transferred)  or  of  the  lower-placed 
candidates,  whose  second  and 
subsequent  choices  were  also  counted. 

Then,  what  does  one  make  of  the 
fact  that  2,014  voters  preferred 
Professor  Beckett's  long  experience  on 
Council  and  clear  identification  with 
the  "establishment"  approach  to 
policy,  but  that  the  second-placed 
candidate — both  on  first  preferences 
and  on  order  of  election — was  Mr  John 
lies,  who  has  been  a  constant 
establishment  critic  and  whose  policy 
contains  such  emotive  phrases  as 
"unhappy  relationship  between 
Lambeth  and  ourselves",  "Lambeth 
would  rather  extend  the  tyranny"  (on 
P-medicine  supervision)  and  "an 
unimaginative  Council  bleats  about 
the  lack  of  a  pharmacist  on  the 
Prescribing  Costs  Working  Party"? 

Mr  Bernard  Hardisty's  failure  to 
hold  the  seat  he  acquired  as  a  co-opted 


member  deprives  Council  of  a 
practising  industrial  pharmacist's 
viewpoint  and  there  is  a  net  loss  of 
another  proprietor.  Mr  Alan  Smith,  as 
a  former  successful  proprietor  (but 
now  chief  executive  of  the 
Pharmaceutical  Services  Negotiating 
Committee)  may  redress  the  balance — 
but  it  seems  curious  that  he  was  only 
seventh  in  the  first  preferences  and 
secured  election  at  stage  nine  of  the 
vote  transfer.  Perhaps  there  are  others 
who  share  our  view  that  PSNC  is  best 
placed  when  it  is  able  to  demand  from 
Government  the  finance  required  to 
give  effect  to  professional  policies  and 
standards  laid  down  by  the  Society: 
with  Messrs  Sharpe,  Silverman  and 
Smith,  all  members  of  the  negotiating 
team,  now  members  of  Council  and 
responsible  for  formulating  those 
standards,  some  jaundiced  eyes  may  be 
cast  in  pharmacy's  direction. 

The  performance  of  the  newcomers 
we  shall  watch  with  interest,  because 
there  are  many  members  who  have 
joined  Council  on  a  "rebel"  ticket, 
only  to  become  the  "establishment"  to 
the  next  generation  of  voters  and 
candidates.  Will  they  too  be  absorbed 
by  the  "system" — or,  if  they  manage 
to  achieve  change,  can  they  honestly 
say  they  have  a  mandate  to  do  so? 
Whichever  is  the  outcome,  the  Society's 
22,245  non-voters  will  have  no  cause 
to  complain.  ■ 


C&D  on  the  move 

Chemist  &  Druggist  is  moving  to  new 
Benn  Group  offices  next  month.  From 
June  12  all  correspondence  should  be 
addressed  to: 

Chemist  &  Druggist 

Sovereign  Way 

Ton  bridge 

Kent  TN9  1RW 
The  new  telephone  number  will  be 
0732-364422 
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THIS  WEEK'S  NEWS 


Missed  opportunities 
in  horse  medicines? 


Pharmacists  have  been  reminded  again, 
this  time  by  the  National 
Pharmaceutical  Association's 
Supplement,  of  the  opportunity  for 
retailing  certain  animal  medicines 
whose  sale  is  now  restricted  to 
pharmacies  and  agricultural  merchants, 
and  of  the  slight  on  their  professional 
reputations  if  they  do  not  provide  this 
service,  and  also  of  the  possible 
consequences  of  such  failure. 

"Interests  hostile  to  pharmacy  are 
assembling  their  forces  and  searching 
for  every  weakness  in  the 
pharmaceutical  animal-medicines 
supply  lines.  Pharmacies  must  close 
ranks  and  make  good  this  breach  in 
its  reputation,"  NPA  warns. 

Nearly  1,000  pharmacists  have  asked 
for  the  Agricultural  and  Veterinary 
handbook  published  earlier  this  year 
by  the  Association.  However  NPA  does 
not  know  the  number  of  pharmacies 
stocking  horse  worming  products, 
which  are  the  main  product  group 
(£3  million  annual  market)  in  the 
category  of  restricted  medicines. 

Professional  "horse  people"  have 
no  difficulty  in  obtaining  supplies  but 
the  parents  of  children  Who  own  one 
or  two  ponies  can  now  only  buy 
broad-spectrum  wormers  from  a 
pharmacy  or  a  veterinary  surgery.  This 
was  made  clear  by  the  proprietor  of 
the  West  Kent  Saddlery  in  Tonbridge — 
Mrs  Rushton— Who  told  C&D  her 
sales  of  these  products  had  dropped 
dramatically.  "A  box  of  20  Equivurm 
Plus  would  sell  out  in  a  fortnight  but 
it  now  takes  some  months  because  I 
can  only  supply  to  people  with  horse 
businesses." 

'Ponies  stay  unwormed' 

Mrs  Rushton  thought  the  "tack" 
shop  owner  would  pass  a  pony  owner 
on  to  a  pharmacy,  "But  only  if  there 
is  a  local  stockist — otherwise  the  ponies 
stay  unwormed."  The  difficulty  some 
pony  owners  have  in  finding  stockists 
in  some  areas  has  been  identified  by  at 
least  one  manufacturer.  Crown 
Chemicals  now  produce  a  GSL 
wormer,  suitable  for  ponies  under  13 
hands  for  purging  ascarids,  a  worm 
common  in  ponies.  Crown  sought  the 
support  of  pharmacists  for  'their  P  and 
PML  lines  through  a  leaflet  distribution 
in  February  1980  and  are  to  repeat  this 
next  month. 


"Crown  pony  and  foal  wormer, 
which  can  be  sold  by  'tack'  and  pet 
shops,  is  seeking  to  bridge  the  gap  until 
there  is  a  better  distribution  in 
pharmacies  of  restricted  worming 
products  suitable  for  horses  and  ponies 
alike,  whatever  their  size,"  says  Crown's 
sales  manager,  Mr  P.  J.  Cowen. 

Only  2  per  cent  of  a  Lancashire 
pharmaceutical  Wholesaler's  customers 
stock  these  products.  Mr  Payne  of 
Fylde  Laboratories  says  he  has  seen  a 
change  in  emphasis  in  the  past  12  years. 
'"The  number  of  pharmacies  in  town 
and  country  with  a  specialist  veterinary 
section  has  fallen  dramatically  due  to 
various  market  factors  including  cut- 
throat competition  from  agricultural 
agents  and  merchants." 

A  spokesman  for  the  NPA  says 
that  pharmacies  are  able  to  purchase 
the  products  in  question  in  reasonable 
quantities  from  several  sources.  A  list 
of  stockists  is  available  to  members  on 
request.  ■ 

Query  on  Actifed  Co 
infant  dosage 

The  dosage  recommendations  for  giving 
Actifed  compound  linctus  to  young 
infants  are  in  urgent  need  of  revision, 
according  to  three  doctors  in  Leicester. 

In  a  letter  in  last  week's  Lancet  the 
doctors  describe  how  a  three-month- 
old  baby  developed  near-fatal  apnoea 
after  being  prescribed  Actifed 
compound  5ml  four  times  a  day  for  an 


upper  respiratory  tract  infection. 
Although  only  two  doses  were 
administered  this  provided  a  codeine 
intake  of  about  6.6mg/kg — well  above 
the  advised  dosage,  fhey  say,  and  this 
almost  certainly  caused  the  apnoea 
and  collapse. 

The  baby  was  born  at  30  weeks' 
gestation  and  at  the  time  of  the 
incident  weighed  3kg.  Even  if  the 
recommended  dose  for  a  three-month- 
old  baby  had  been  administered  (2.5ml: 
three  times  a  day)  the  authors  say  the 
codeine  intake  would  still  have  been 
dangerously  high  and  that  the  dose 
recommendations  for  young  infants 
need  revising. 

Although  the  baby  was  three  months 
old,  allowing  for  10  weeks' 
prematurity,  his  post-conceptional  age 
was  equivalent  only  to  that  of  a  term 
infant.  Because  preterm  babies  are 
generally  less  able  to  metabolise  and 
excrete  drugs  than  babies  born  at  term, 
the  authors  think  that,  in  the  first  six 
months  or  so  after  the  birth,  any 
premature  delivery  should  be  taken 
into  account  before  administering 
drugs  whose  dosage  is  based  on  age 
rather  than  weight.  ■ 


Nucross  expectorant 
mixture  withdrawn 


Independent  Chemists  Marketing  Ltd 
have  decided  to  discontinue  Nucross 
expectorant  mixture  immediately 
because  it  is  to  be  reclassified  as  a 
Prescription  Only  Medicine. 
Pharmacists  are  advised  to  withdraw  all 
stocks  from  sale  at  once  and  return 
them  to  their  local  NPA  products 
distributors.  ICML  are  circulating 
credit  claim  forms  and  the  closing  date 
for  claims  is  June  26.  ■ 


IVAi4  OQSC  *I9S$?*. 


"Well  they  did  say  a  substantial  and  profitable  market  existed" 
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I  shall  never  forget  the  moment  when  the  announcement  was  made  that 
I,  the  only  male  competitor,  had  won  the  title  of  C&D  Chemist  Assistant 
o'f  the  Year  1980  and  a  cheque  for  £1,000. 

I  had  almost  decided  against  entering  the  competition  again  after 
be'ing  a  Grand  Finalist  in  1979  and  not  finishing  in  the  top  three,  but  if 
at  first  you  don't  succeed  .  .  .  and  in  the  end  it  proved  to  be  one  of  the 
best  decisions  I  ever  made. 

I  was  staggered  at  the  number  of  well  wishers  and  congratulations 
that  people  offered  and  surprised  to  see  my  photograph  on  the  front  page 
of  our  local  newspapers. 

The  whole  competition  was  extremely  well  organised  and  very 
friendly.  The  part  of  the  day  I  enjoyed  most  was  meeting  with  the  other 
finalists  from  all  over  Great  Britain,  discussing  different  shop  procedures, 
stocks  and  customers. 

Just  a  word  of  advice  to  any  would  be  finalists — don't  worry,  have 
plenty  of  confidence  and  most  of  all  really  enjoy  yourselves! 


Nine  stand  for 
Scottish  Executive 


The  following  candidates  are 

standing  for  election  to  the  Executive 

of  the  Pharmaceutical  Society's 

Scottish  Department: 

G.  W.  Allan,  Edinburgh* 

I.  M.  W.  Caldwell,  Glasgow* 

Dr  Mary  Dawson,  Airdrie* 

G.  Downie,  Aberdeen 

Miss  F.  Gordon,  Aberdeen 

K.  J.  Gray,  Bridge  of  Allan* 

Mrs  B.  C.  Montgomery,  Old 

Kilpatrick* 

J.  Rutherford,  Kirkcaldy* 
A.  H.  Watson,  Thornhill 
*  Retiring  members 

There  are  six  vacancies  and  voting 
papers  must  be  returned  by  June  16.  ■ 


'Little  change'  in 
UK  after  WHO  vote 


The  World  Health  Organisation  voted 
last  week  for  a  voluntary  code  banning 
the  advertising  of  powdered  milk  as  a 
substitute  for  mother's  milk. 

Commenting  on  this  decision,  Farley 
Health  Products'  marketing  manager. 
Mr  Marc  Wheeler,  told  C&D:  "As  far 
as  the  retail  pharmacist  in  the  UK  is 
concerned  we  do  not  see  any 
substantial  change  as  a  result  of  the 
Geneva  conference.  We  will  continue 
to  conform  to  any  guidelines  that  have 
or  are  likely  to  be  introduced  into  the 
UK.  The  size  of  the  market  will  not,  in 
our  opinion,  be  affected  to  any  extent 
and  the  channels  of  distribution  will 
remain  relatively  constant." 

The  code  would  prevent  advertising 
of  babymilks  directly  to  the  public  and 
would  prevent  sampling  to  pregnant 
women.  In  the  House  of  Commons  last 
week  Mr  Jack  Ashley,  MP,  urged  the 
Government  to  insist  that  British  firms 
obey  the  code  and  he  hoped  the 
recommendation  would  be  made  into  a 
regulation.  He  also  hoped  that  the 
Government  would  resist  the  United 
States  Government's  efforts  to  oppose 
the  code.  ■ 


National  centre  for 
occupational  health 

A  "health  at  work"  appeal  has  been 
launched  to  help  establish  a  national 
centre  for  occupational  health  at 
Birmingham  University.  The  Institute 
of  Occupational  Health  will  be  housed 
in  new  buildings  to  be  built  close  to 
the  medical  school  and  it  is  hoped  to 
raise  £2.5  million  over  four  years  to 
build  and  staff  the  Institute.  ■ 


Entry  forms 


Chris  Johnson  was  the  1980  winner  of 
the  C&D  Assistant  of  the  Year 
Competition  and  the  hunt  is  on  once 
more.  Entry  forms  will  be  available  in 
next  week's  issue  of  C&D  to  be 
returned  to  ICML  Warminster  no 
later  than  June  30.  Each  entrant  will 
receive  a  souvenir  pen  and  a  place  in 


the  competition  draw  for  a  Sony 
portable  television. 

Prizes  in  the  regional  finals  are 
£100,  £50  and  £25  with  a  special  award 
of  £20  for  the  leading  assistant  aged 
19  or  under. 

In  the  Grand  Final,  to  be  held  in 
London  in  November,  prizes  are 
increased  to  £1,000  for  the  winner  and 
£500  and  £250  for  the  runners-up.  The 
pharmacist  whose  assistant  wins  the 
1981  title,  will  receive  a  Sony  video 
recorder. 
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STATUTORY  COMMITTEE 


Reprimand  for  director 
of  pharmacy  chain 


The  director  of  a  19-shop  Midlands 
pharmacy  chain  was  reprimanded  by 
the  Pharmaceutical  Society's  Statutory 
Committee  last  week  for  professional 
misconduct 

Mr  Allen  Lloyd,  of  Yew  House, 
Freasley,  near  Tamworth,  was  accused 
of  seven  infringements  of  the  Society's 
rules,  four  of  them  concerning 
advertising.  He  was  warned  by  the 
Committee  chairman,  Sir  Stanley  Rees, 
that  he  had  narrowly  avoided  being 
struck  off  the  Register. 

A  former  superintendent 
pharmacist  with  one  of  Mr  Lloyd's 
companies,  Mr  Lionel  Chapman,  of 
Gypsy  Lane,  Nuneaton,  was  also 
reprimanded.  But  Sir  Stanley  told 
him:  "You  can  regard  this  reprimand 
''     as  being  of  a  wholly  different  quality 
to  that  given  to  Mr  Lloyd".  No  action 
was  taken  against  two  other 
superintendents  'in  charge  of  pharmacies 
owned  by  Mr  Lloyd — Mr  Howard 
Shinebaum  and  Mr  Robert  Morris. 
;!  Mr  Josselyn  Hill,  for  the  Society, 

ji     told  the  Committee  that  at  the  time 
of  the  infringement  in  1979,  Mr 
Chapman  was  superintendent  of  two 
pharmacies,  A  &  J  Lloyd  (Whitestones) 
Ltd,  in  Lutterworth  Road,  Nuneaton 
and  A  &  J  Lloyd  (Water  Orton), 
Birmingham  Road,  Water  Orton.  Mr 
Shinebaum  was  superintendent  of 
A  &  J  Lloyd  (Hinckley)  Ltd, 
Washwood  Heath  Road,  Birmingham 
and  Mr  Morris  was  superintendent  of 
A  &  J  Lloyd  (Robin  Hood)  Ltd, 
Stratford  Road,  Hall  Green, 
Birmingham.  Mr  Lloyd  was  himself 
superintendent  of  Allen  and  John 
Lloyd  (Investments)  Ltd,  of  School 
Road,  Hall  Green. 

Mr  Hill  said  that  the  door-to-door 
distribution  of  2,500  posters  in 
November  1979,  announcing  the 
opening  of  the  Nuneaton  pharmacy, 
was  improper  advertising.  The  posters, 
Which  carried  the  legend,  "Lloyds 
chemists  for  service  and  savings", 
contravened  the  profession's  agreed 
formula  for  discreet  annoucements. 
He  added  that  there  was  a  further 
distribution  despite  a  warning  from 
the  Society. 

A  6x8ft  sign,  occupying  the  whole 
of  one  window  at  the  Washwood 
Heath  Road  pharmacy,  carried  the 
words  "Prescriptions  dispensed"  in 
large  letters,  and  did  not  reflect  the 


professional  character  of  the  pharmacy. 
However  Sir  Stanley  said  that  the 
sign  already  existed  when  Mr 
Shinebaum  took  up  his  duties.  It  was 
to  his  credit  that  he  took  the  matter 
up  with  Mr  Lloyd. 

The  other  two  companies,  A  &  J 
Lloyd  (Robin  Hood)  and  Allen  and 
John  Lloyd  (Investments)  advertised 
in  a  local  buyers'  guide.  The  two 
adverts  were  indiscreet  and  contrary 
to  accepted  professional  standards.  It 
was  also  alleged  that  A  &  J  Lloyd 
(Water  Orton)  Ltd  opened  a  retail 
pharmacy  in  Birmingham  Road,  Water 
Orton,  17  days  before  it  was  formally 
registered  with  the  Society.  When  the 
Society's  inspector  visited  the 
pharmacy  he  found  that  there  was 
no  refrigerator  and  that  the  labels 
being  used  were  of  a  type  disapproved 
of  by  the  Society. 

The  remaining  accusation  was  that 
the  Whitestones  company  conducted 
its  Nuneaton  pharmacy  not  in 
accordance  with  the  plans  submitted 
when  it  applied  for  registration,  and 
that  the  Controlled  Drugs  cupboard 
was  in  a  toilet  area. 

Mr  Lloyd  said  he  accepted 
responsibility  for  what  had  been  done. 
After  hearing  of  the  Society's 
complaint  he  made  it  clear  to  his 
managers  that  they  must  stop 
advertising,  even  in  church  magazines 
Mr  Nicholas  Price,  for  Mr  Lloyd  and 
the  superintendents,  said  that  in  the 
18  months  since  the  infringements  Mr 
Lloyd  had  demonstrated  his  ability  to 
run  pharmacies  in  a  way  which 
brought  nothing  but  credit  to  the 
profession. 


'Improper  management' 

Mr  Sydney  Hutchinson  was 
reprimanded  for  an  "improper 
arrangement"  between  himself  and 
two  medical  practices.  But  the 
committee  was  not  satisfied  that 
patients  had  been  deprived  of  their 
right  to  have  their  prescriptions 
dispensed  at  the  pharmacy  of  their 
choice.  Mr  Hutchinson,  who  lives  at 
Beulah  Hill,  Upper  Norwood,  is  the 
director  and  superintendent  pharmacist 
of  S.  M.  Hutchinson  (Chemist)  Ltd, 
with  a  pharmacy  at  Southampton  Way, 
Camberwell.  The  Committee,  in  giving 
its  reserved  decision  after  a  hearing 


in  March  (C&D,  April  4,  p625),  made 
no  order  against  the  company. 

Both  Mr  Hutchinson  and  the 
company  had  appeared  before  the 
Committee  on  a  complaint  by  the 
Society's  Council  that  Mr  Hutchinson 
had  made  arrangements  with  doctors 
and  their  staff  for  patients  to  be 
directed  to  his  pharmacy  with  their 
prescriptions.  The  Council's  allegation 
was  based  on  a  complaint  received 
from  the  London  Group 
Pharmaceutical  Executive,  which  had 
looked  into  complaints  by  two 
pharmacists  about  Mr  Hutchinson's 
conduct. 

At  this  week's  meeting,  Sir  Stanley 
Rees,  the  Committee  chairman,  said 
that  in  1977  two  developments  posed 
a  severe  threat  to  Mr  Hutchinson's 
business.  A  health  centre  complex, 
with  a  pharmacy  next  door,  was 
established  in  his  area,  and  two 
doctors  close  to  him  moved  to  a  new 
surgery,  also  with  a  pharmacy  next 
door,  about  twojthirds  of  a  mile  away. 

In  desperation,  Mr  Hutchinson  had 
resorted  to  the  alleged  practices  which 
he  now  recognised  were  wrong.  Since 
May,  1979,  he  and  the  five  doctors 
concerned  had  stopped  the  practices, 
and  he  had  suffered  a  severe  drop  in 
his  prescription  work.  The  chairman 
said  that  the  Committee  accepted  that 
the  pharmacists  who  made  the  original 
complaint  clearly  felt  their  businesses 
were  gravely  affected  by  Mr 
Hutchinson's  conduct.  But  part  of  the 
explanation  was  that  he  had  been  in 
practice  in  the  area  for  almost  30 
years,  operated  an  oxygen  service  and 
was  well-known  and  able  to  assist 
elderly  and  infirm  people. 

Excessive  Phensedyl  sales 

A  pharmacist,  Mr  Harwood,  Who 
admitted  selling  excessive  quantities  of 
Phensedyl  cough  mixture  was  guilty  of 
grave  misconduct,  the  Committee 
found.  It  also  decided  that  misconduct 
had  been  established  against  Mr  Stanley 
Harwood,  Wollaton  Road,  Nottingham, 
in  respect  of  forged  prescriptions. 

The  Committee  found  that 
Mr  Harwood  had  failed  to  exercise 
proper  care  in  that  he  dispensed  a 
forged  prescription  for  Diconal  and 
six  forged  prescriptions  for  Tuinal  and 
Nembutal.  Sir  Stanley  said  they  had 
decided  to  reprimand  Mr  Harwood 
because  of  the  exceptional 
circumstances.  Mr  Harwood  had  been 
carrying  on  his  business  under  great 
difficulties,  he  said  and  had  been 
unwell  for  several  years.  His  wife  had 
a  serious  operation,  and  his  pharmacy, 
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PEOPLE      TOPICAL  REFLECTIONS 


By  Xrayser 


Armour  Blair  (left)  with  his  successor, 
Barrie  Atkinson 


Armour  Blair,  general  sales  manager, 
Fisons  Pharmaceutical  Division,  has 
announced  his  impending  retirement 
after  ten  years.  Barrie  Atkinson  his 
deputy  for  several  years,  is  succeeding 
him  as  sales  manager  of  the  UK  and 
Eire  sales  force. 

Mr  Atkinson  has  held  appointments 
in  many  parts  of  the  Fisons  Group 
and  for  some  time  was  a  representative 
calling  on  pharmacists  in  the 
Kensington  and  Rotherhithe  areas  of 
London.  ■ 

Mr  Frank  Needham,  Gobham,  recently 
won  the  Calcutta  Cup  at  the 
South  London  and  Surrey  Pharmacists 
Golfing  Society's  Effingham  Golf  Club 
meeting.  Second  was  Mr  Alan  Gower, 
Brighton,  and  third  Mr  Horace  Coward, 
Laleham-on-Thames.  The  meeting  was 
sponsored  by  Richardson  Vick.  ■ 


News  in  brief 


■  The  Calendar  of  the  Pharmaceutical 
Society  of  Ireland  1981  (corrected  to 
December  31,  1980)  is  now  available 
from  PSI,  37  Northumberland  Road, 
Dublin  4.  It  includes  a  register  of 
pharmaceutical  chemists  and 
assistants. 

■  The  Alzheimers  Disease  Society  is 
offering  a  prize  of  £100  for  the  best 
essay  covering  some  aspects  of  the 
disease,  either  research  or  its  care. 
Entry  is  open  to  members  of  the 
medical  and  allied  professions  and 
others  whose  work  or  interest  brings 
them  into  contact  with  the  condition. 
Entry  forms  may  be  obtained  from  the 
chairman  of  the  Society,  Dr  G.  K. 
Wilcock,  department  of  neuropathology, 
Radcliffe  Infirmary,  Oxford  OX2  6HE, 
or  from  the  secretary,  Mrs  M.  Fisher, 

3  Spencer  House,  Vale  of  Health, 
Hampstead,  London  NW3.  Closing  date 
for  applications  of  entry  forms  is 
June  30. 


Mush 


I  had  an  uncle  who,  when  we  were 
young,  attempted  to  drive  us  into 
healthy  vigorous  manhood  by 
describing  as  "mush"  all  those 
delicious  foods  such  as  jellies  and 
creams,  soft  cakes,  sweet  biscuits, 
marshmallows  and  trifles,  Which  his 
wife,  a  fond  aunt  (fondant?),  prepared 
for  us. 

He  said  we  would  be  better  off  with 
wholemeal  patties,  raw  fruit,  vegetables 
and  good  red  meat  but  since  he 
provided  the  other  delicacies  we 
tolerated  his  comment  without  concern. 
But  when  it  came  to  discussions  be  it 
on  maths  or  chess  or  logic  then  his 
loud  "mush!  "  had  to  be  heeded  for  it 
always  meant  we  had  been  guilty  of 
sloppy  thinking,  poorly  thought-out 
answers  or  had  attempted  to  fudge 
some  point  at  issue. 

"Baby  talk,  like  baby  food,  is  for 
babies — so  don't  give  it  to  me,"  he 
would  say;  and  here  we  come  to  what 
all  this  build  up  is  about.  In  last  week's 
C&D  we  saw  a  letter  from  a  Mr 
Nicolson  who  wrote  saying  that  he  had 
seen  a  decline  in  his  sales  of  baby  foods 
which  he  then  reversed  by  bulk  buying 
and  retailing  them  at  minimal  profit — he 
does  not  say  how  minimal.  His  baby 
trade  improved  and  increased  traffic 
generated  more  general  sales. 

Logic?  Yes,  first  class.  Selling 
cheaper  than  his  near  competitors  he 
took  business  from  them  (it  is 
immaterial  whether  they  were  chemists 
or  grocers).  It  is  logical  also  for 
manufacturers  who  see  a  reasonable 
volume  of  their  goods  being  sold  by  a 
retailer  to  support  him,  which  means 
that  the  representative  ensures  that 
the  customer  is  made  aware  of  all 
impending  special  deals  and  promotions, 
free  goods  occasionally,  and  a  liberal 
up-lif  t  of  dud  stocks.  And  that,  in  my 
experience,  is  it. 

The  question  of  "loyalty"  is  an 
emotional  irrelevance,  for  business  is 
done  for  mutual  advantage;  to  expect 
more  is  to  be  guilty  of  Wishful 
thinking.  I  can  appreciate  that 
Mr  Nicolson  does  not  like  seeing 
Cow  and  Gate  milk  being  retailed 
for  4p  less  than  he  pays  that  company 
for  ft,  but  then  I  don't  suppose  that 
his  competitors  were  all  that  pleased 
at  his  retail  prices  either. 

Yet,  having  been  in  the  same 
position  myself  with  big  traders 
offering  goods  for  less  than  I  paid  for 
them  direct,  I  know  the  quality  of  his 
anger  and  must,  I  am  afraid,  cry 
"mush"  to  the  sweet  answer  given  by 


C&G  who  talk  in  generalities, 
percentages  and  growth,  but  curiously 
avoid  telling  us  exactly  how  much 
Safeway  pay  per  carton  for  their 
Cow  &  Gate  Premium  food.  Perhaps 
to  clear  the  matter  the  NPA  could  be 
given  a  sight  of  the  invoice  and 
payment — or  perhaps  they  could  not, 
not  having  the  commercial  muscle  of  a 
Safeway  buyer. 


Spoon  fed 


It  was  good  to  see  in  the  report  of  the 
branch  representatives  meeting  that  we 
are  still  waging  an  eminently  rational 
fight  against  the  stupid  dilution  of 
mixtures  for  children,  particularly  as 
today  I  had  to  make  up  a  500ml 
bottle  containing  250ml  of  syrup  for  a 
child  of  one  month.  It  sticks  in  my 
throat  and  I  dare  say  it  will  gag  in 
that  child's  as  well,  but  as  one  overseas 
visitor  put  it  "it  could  only  happen  in 
Britain".  Why  is  it  that  we  seem 
unable  to  accept  a  simple  solution  to  a 
simple  problem?  All  we  need  is  a 
2.5ml  spoon. 


M&B  policy 


How  pleased  I  was  to  read  that 
May  &  Baker  had  not,  after  all, 
reformulated  either  Anthisan  cream 
or  Brulidine  eye  ointment  to  escape 
pharmacy  only  classification.  A  relief, 
too,  because  I  have  always  felt  M&B 
were  wholly  ethical  in  their  dealing 
with  us  and  it  would  have  been  a  final 
disillusionment  to  have  their  marketing 
policies  joining  those  of  Reckitt  & 
Colman  or  ICI.  But  they  might  just 
find  it  worthwhile  taking  another  look 
at  their  Tixylix  formula  because  some 
of  my  customers  seem  to  think  it  a 
trifle  on  the  feeble  side,  when  compared 
with  Actifed  Co  and  other  offerings 
in  the  same  field.  ■ 
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You're  listeningto  one  of 
the  biggest  radio  campaigns 
Britain  has  ever  heard. 

Nobody  has  ever  spent 
quite  so  much  money  on  radio 
advertising  in  support  of  you. 

Nobody. 

Few  companies  have  ever 
planned  to  dominate  the  radio 
wave-bands  so  totally,  either. 


Until  now. 

Right  before  your  very 
ears  Optrex  (makers  of  the 
famous  Optrex  lotion  and 
increasingly  popular  Optrex 
drops)  takes  over  the 
commercial  radio  stations  with 
a  most  significant  piece  of 
communication. 
Bloop  Bloop. 


Every  time  you  hear  this 
sound,  Optrex  demonstrates  its 
singular  ability  to  bring  relief  to 
ore  red  eyes. 

Bloop  Bloop. 

Red  eyes  are  quickly 
oothed  and  made  to  feel  better. 

As  much  as  72%  of  the 
country  will  see  the  answer  to 
;ore  red  eyes  inside  their  radio. 


They'll  also  read  about  it 
in  the  press. 

The  vast  majority  of 
Britain  will  be  reminded  of 
something  it  already  believes. 

You  wouldn't 
put  anything  else  in 
your  eyes. 

City  Wall  House,  Basing  View,  Basingstoke 
Hampshire  RG21 2JP.  Telephone  (0256)  57272 


It's  where  eyes  go  for  help. 


PRESCRIPTION  SPECIALITIES 


Schering  launch  bronchodilator 
and  benzodiazepine 


From  June  1,  Schering  Chemicals  are 
considerably  extending  their  therapeutic 
range  with  the  introduction  of  a 
benzodiazepine  hypnotic  and  a 
sympathomimetic  bronchodilator. 

Noctamid  (lormetazepam)  is  a  "short" 
acting  benzodiazepine  (see  pages  1043 
and  1047  for  further  details)  and  will  be 
marketed  by  Schering's  Pharmaceutical 
Division.  However,  Bronchodil 
(reproterol)  will  be  marketed  by  the 
recenty-formed  Keymer  Pharmaceuticals 
(C&D  February  28,  p410)  and  will  be 
their  first  product. 

Reproterol  is  a  highly  selective 
beta2-adrenoreceptor  agonist  with  a 
duration  of  action  of  at  least  six  hours. 
Because  of  its  selectivity  it  can  be  used 
to  treat  patients  with  co-existing  heart 
disease  or  hypertension.  Structurally  the 
reproterol  molecule  is  a  combination  of 
a  catecholamine  and  a  partial  xanthine 
with  the  catecholamine  moiety  having  a 
resorcinol  nucleus  as  in  orc'iprenaline 
and  terbutaline.  The  drug  is  thought  to 
act  entirely  as  a  beta2-agonist, 
maintaining  cyclic  AMP  concentrations 
in  the  smooth  muscle  of  the  bronchioles, 
with  the  xanthine  component  not  causing 
any  bronchodilation. 

Schering  say  reproterol  is  as  effective 
as  salbutamol.  The  long  duration  of 
action  is  especially  beneficial  at  night, 
they  say,  and  means  that  when  given 
prophylactically  only  three  doses  are 
normally  necessary  during  the  day. 


Noctamid  tablets 


Manufacturer  Schering  'Chemicals  Ltd, 
The  Brow,  Burgess  Hill,  West  Sussex 
RH15  9NE 

Description  Round  white  scored  tablets. 
Those  marked  "CG"  in  a  regular 
hexagon  each  contain  lormetazepam 
0.5mg.  Those  marked  "OF"  in  a 
regular  hexagon  each  contain 
'lormetazepam  lmg 
Indications  Short-term  treatment  of 
insomnia  including  difficulty  in  falling 
asleep  and/or  frequent  nocturnal 
awakenings 

Dosage  Normal  adult  dosage  is  lmg 
before  retiring  although  0.5mg  is 
recommended  in  elderly  patients.  The 
initial  dosage  may  be  doubled  if 
necessary.  Has  not  been  evaluated  for 
the  treatment  of  children 
Contraindications  Hypersensitivity  to 
benzodiazepines.  Myasthenia  gravis 


Precautions  Careful  monitoring  of 
dosage  is  advised  during  concomitant 
administration  with  other  centrally 
acting  drugs  due  to  enhancement  of 
action. Effects  are  potentiated  by 
alcohol.  Patients  should  be  warned 
not  to  drive  or  operate  machinery  if 
dizziness  or  drowsiness  occurs. 
Metabolic  interactions  between 
Noctamid  and  other  drugs  have  not 
been  studied  and  a  close  watch  should 
be  kept  for  possible  interactions. 
Prolonged  use  of  benzodiazepines, 
especially  in  high  doses  may  result  in 
psychological  dependence  with 
withdrawal  symptoms  on  sudden 
discontinuation.  If  this  happens 
treatment  should  be  withdrawn 
gradually.  Careful  usage  seldom  results 
in  dependence.  Use  during  pregnancy 
is  not  recommended 
Side  effects  The  common  side  effects  of 
benzodiazepines,  including  headaches, 
nausea,  drowsiness,  blurring  of  vision, 
dizziness  and  ataxia  may  occur  on  the 
following  day,  particularly  in 
unusually  sensitive  patients  or  when 
dosage  has  been  excessive.  Rare 
behavioural  adverse  effects  of 
benzodiazepines  include  paradoxical 
aggressive  outbursts,  excitement, 
confusion,  and  the  uncovering  of 
depression  with  suicidal  tendencies. 
Even  rarer  benzodiazepine  side  effects 
include  hypotension,  gastrointestinal 
and  visual  disturbances,  skin  rashes, 
urinary  retention,  changes  in  libido, 
blood  dyscrasias  and  jaundice  but 
these  have  not  been  reported  with 
Noctamid 

Packs  0.5mg— 30  tablets  (£1.35). 
lmg— 30  tablets  (£1.86)  and  100 
(£6.20,  all  prices  trade) 
Supply  restrictions  Prescription  only 
Issued  June  1,  1981  ■ 


Bronchodil  aerosol 
and  tablets 


Manufacturer  Schering  Chemicals  Ltd, 
The  Brow,  Burgess  Hill,  West 
Sussex  RH1 5  9NE 
Description  Aerosol  dispenser  With 
metered-dose  unit,  containing  20ml 
suspension.  Each  metered  dose 
provides  reproterol  hydrochloride 
0.5mg.  White,  half-scored,  oral 
tablets  each  containing  reproterol 
hydrochloride  20mg 


Indications  Treatment  of  conditions 
involving  reversible  airways 
obstruction  such  as  bronchial  asthma, 
including  that  of  allergic  origin, 
acute  and  chronic  bronchitis  and 
emphysema.  It  is  effective  in  the 
prophylaxis  of  acute  attacks  of 
bronchospasm 

Dosage  Inhalation — for  adults,  the 
usual  dose  for  acute  attacks  of 
bronchospasm  is  one  or  two  inhalations 
repeated  every  3-6  hours  as  required. 
For  chronic  reversible  airways 
obstruction  and  prophylaxis  of 
recurrent  acute  bronchospasm  attacks 
the  usual  dose  is  two  inhalations  three 
times  a  day.  Children  6-12  years 
should  have  no  more  than  one 
inhalation  every  3-6  hours  for  acute 
attacks  or  three  times  a  day  for 
prophylaxis. 

Oral — Usual  adult  dose  is  one 
tablet  three  times  a  day  which  should 
be  reduced  to  half  a  tablet  three  times 
daily  if  side  effects  occur.  Children 
6-12  years  will  usually  require  half  a 
tablet  three  times  a  day  and  for  those 
over  12  years,  half  to  one  tablet  three 
times  daily  according  to  weight. 
Precautions  Care  should  be  taken  in 
patients  suffering  from  myocardial 
infarction,  thyrotoxicosis  or 
phaeochromocytoma.  Should  be  used 
with  caution  in  patients  already 
receiving  sympathomimetic  agents  and 
should  not  be  prescribed  with  beta- 
blocking  drugs.  Caution  is 
recommended  during  the  first 
trimester  of  pregnancy.  Exceeding 
the  stated  dose  does  not  produce 
enhanced  therapeutic  effect  and 
should  be  avoided 
Side  effects  Digital  trem'or, 
palpitations,  slight  tachycardia  and 
restlessness  may  occasionally  occur 
Packs  Aerosol  canisters  providing 
400  metered  doses  (£5.95  trade).  Blister 
packs  of  100  tablets  (£2.95  trade) 
Supply  restrictions  Prescription  only 
Issued  June  1,  1981  ■ 


Bricanyl  SA 


Manufacturer  Astra  Pharmaceuticals 
Ltd,  King  George's  Avenue,  Watford, 
Herts  WD1  7QR 

Description  White  tablets  engraved 
with  "A/BD"  each  containing 
terbutaline  sulphate  7.5mg  in  a 
sustained-release  formulation 
Indications  Relief  of  bronchospasm  in 
bronchial  asthma  and  in  chronic 
bronchitis,  emphysema  and  other 
pulmonary  disorders  in  which 
bronchospasm  is  a  complicating  factor. 
Dosage  For  adults,  one  tablet 
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COUNTERPOINTS 


Reformulation  for 
Acriflex  cream 

Acriflex  antiseptic  cream  has  been 
reformulated  and  now  contains 
5  per  cent  chlorhexidine  gluconate 
solution  BP.  The  product  remains  on 
the  General  Sa'les  List. 

Promoted  as  "the  soothing  cream 
for  every  little  'burn  under  the  sun", 
Acriflex  is  'being  supported  this  season 
by  an  A-Z  of  holiday  health  hazards 
leaflet.  These  are  available,  together 
with  a  display  unit  and  leaflet 
dispenser.  Bonus  terms  are  being 


PRESCRIPTION 
SPECIALITIES 


Manufacturer  Galen  Ltd,  Lower  Seagoe 
Industrial  Estate,  Portadown,  co 
Armagh,  Northern  Ireland 


offered  on  Acriflex  and  also  on 
Farley's  other  "summer"  products 
— Sea  Legs  and  Mycil.  Farley  Health 
Products  Ltd,  Torr  Lane,  Plymouth, 
Devon  PL3  SUA.  ■ 


Bonne  Bell  trio 


Bonne  Bell  are  to  introduce  a  10-0-6 
skin  care  trio  (£1.50)  containing  a  25g 
skin  care  cleansing  bar,  a  50ml 
moisturising  lotion  and  a  50ml 
deep-pore  cleanser.  Eylure  Ltd, 
Grange  Industrial  Estate,  Llanfrechfa 
Way,  Cwmbran,  Gwent.  ■ 


Description  Clear  orange,  water- 
miscible  gel  containing  glutaraldehyde 
10  per  cent,  w/w 

Indications  Topfcal  treatment  Of  Viral 
warts,  including  plantar  warts,  with 
the  exception  of  those  on  the  face  and 
in  the  anal  and  perineal  regions 
Contraindications  Application  to  the 
above  areas  and  broken  skin 
Method  of  use  Apply  to  the  wart 
twice  daily,  covered  with  an  adhesive 
dressing  if  required.  Pare  down  hard 
skin  developing  around  the  wart. 
Surrounding  skin  may  be  protected 
with  a  thin  film  of  petroleum  jelly 
Precautions  Keep  away  from  the  eyes; 
for  external  use  only.  Glutaraldehyde 
stains  the  outer  layers  of  the  skin 
brown,  indicating  that  treatment  has 
been  effected 
Storage  Below  25  °C 
Packs  15g  tube  (£1.91) 
Supply  restrictions  Pharmacy  only 
Issued  May  1981  ■ 

Double  flatus 
filter  from  Downs 

A  new  ostomy  product  from  Downs 
Surgical  Ltd — the  Doublesure  flatus 
filter — is  designed  to  absorb  odours 
and  remove  flatus  through  both  sides  of 
the  bag  at  the  same  time.  This  is 
achieved  by  an  activated  charcoal 
double  filter,  which  folds  over  both 
sides  of  the  bag  and  is  equivalent  to 
using  two  ordinary  filters. 

A  Doublesure  bag  punch  is  also 
available  which  ensures  that  the  holes 
are  punched  through  both  sides  of  the 
bag  in  exactly  the  correct  place  for 
positioning  the  filter.  The  punch  also 
overcomes  the  difficulties  associated 
with  single-sided  filters,  of  carefully 
separating  and  piercing  only  one  side 
of  the  bag.  A  pack  containing  10  filters 


and  one  punch  (£1.40  trade)  is  not 
available  on  Form  FP10  but  a 
continuation  pack  of  10  filters 
(£0.95)  is  prescribable.  Disposable 
products  division,  Downs  Surgical  Ltd, 
Church  Path,  Mitcham,  Surrey.  ■ 


M&M  now  sterile 


M&M  tulle  dressing  (cod  liver  oil  and 
honey  tulle  dressing)  is  now  produced  as 
a  sterile  product.  Malam  Laboratories 
say  that  supply  problems  associated 
with  this  change  have  been  overcome 
and  full  stocks  are  available.  Prices 
will  be  increased  by  5  per  cent  and,  in 
line  with  current  practice,  wholesale 
margins  are  to  be  amended  to  12|  per 
cent  from  June  1.  Distributors — Vestric 
Ltd,  West  Lane,  Runcorn,  Cheshire 
WA7  2PE.  ■ 


Crasnitin  supply 


Crasnitin  is  out  of  stock  due  to 
manufacturing  problems.  Bayer  are 
not  able  to  give  a  date  when  supplies 
will  be  available  but  will  keep  their 
customers  informed.  Bayer  UK  Ltd, 
Pharmaceutical  Division,  Haywards 
Heath,  West  Sussex,  RH16  IT  P.  ■ 


Hexopal  forte 


Winthrop  Laboratories  are  introducing, 
on  June  1,  Hexopal  forte  tablets,  each 
containing  inositol  nicotinate  750mg. 
This  addition  allows  a  simplified  two- 
tablet  twice-daily  dosage  regimen  in  the 
symptomatic  treatment  of  peripheral 
vascular  disease.  The  tablets  will  be 
available  in  bottles  of  100  (£13.18  trade). 
Winthrop  Laboratories,  Winthrop 
House,  Surbiton,  Surrey  KT6  4PH.  ■ 


Urografin  outer 


Schering  are  introducing  a  10  X  50ml 
pack  of  Urografin  370  (76  per  cent)  at 
a  trade  price  of  £25.41.  Schering 
Chemicals  Ltd,  The  Brow,  Burgess 
Hill,  West  Sussex  RH15  9NE.  ■ 


Orudis  lOOmg 


May  &  Baker  are  introducing  a  lOOmg 
strength  of  Orudis  capsules  (100, 
£11.68  trade).  May  &  Baker  Ltd, 
Dagenham,  Essex  RM10  7XS.  ■ 


morning  and  evening  swallowed  whole 
with  liquid 

Contraindications,  precautions  etc  As 

for  other  Bricanyl  preparations 
Packs  60  tablets  (£4.20  trade) 
Supply  restrictions  Prescription  only 
Issued  June  1981.  ■ 


Fucidin  cream 


Manufacturer  Leo  Laboratories  Ltd, 
Longwick  Road,  Princes  Risborough, 
Aylesbury,  Bucks  HP  17  9RR 
Description  Cream  base  cOnta'in'ing 
fusidic  acid  2  per  cent 
Indications  Either  alone  or  in 
combination  with  systemic  therapy  in 
the  treatment  of  skin  infections  caused 
by  Gram-positive  organisms, 
particularly  Staphylococcus,  for 
example  abscesses,  'boils,  carbuncles, 
impetigo,  eczema,  varicose  ulcers,  skin 
grafts,  wounds,  burns 
Dosage  For  adults  'and  children,  apply 
gently  three  or  four  times  daily  to 
uncovered  lesions.  Less  frequent 
applications  may  be  adequate  for 
covered  lesions 

Contraindications,  precautions  etc  As 

for  Fucidin  gel 
Packs  lOg  tubes  (£1.25  trade) 
Supply  restrictions  Prescription  only 
Issued  June  1,  1981  ■ 


Verucasep  gel 
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COUNTERPOINTS 


BDC  launch  Micromark  range 
of  electric  products 


A  digital  thermometer  and  a  'battery- 
powered  toothbrush  are  among  a  new 
range  of  electric  products  being  launched 
through  the  electrical  wholesalers, 
British  Distributing  Company. 

The  range  comes  under  the  brand 
name  Micromark  and  the  thermometer 
is  called  the  Astrotherm  (£18.40).  It  can 
be  used  orally,  rectally  or  under  the  arm 
and  provides  a  reading  within  60  seconds. 
The  temperature  readout  is  in  light 
emitting  diode  form  that  can  be  seen  in 
the  light  or  dark  and  the  temperature 
range  is  from  90.9  F  to  109.9  F. 
Accuracy  is  within  0. 1  F. 

Astrotherm  is  powered  by  two  nickel 


June  offers  and 
baby  weight  guessing 

Price  cards,  shelf  barkers  and  a 
window  poster  will  be  available  to 
Unichem  members  who  order  in  the 
"moneymakers"  promotion  from 
June  5-30. 

Products  on  offer  are:  Born  Blonde; 
Born  Blonde  lightener;  Biactol,  Colgate 
Dental  Cream;  Dextrosol  and  natural 
Dextrosol;  Elastoplast  Airstrip  and 
stretch/fabric;  Farleys  rusks;  Harmony 
hairspray;  Kotex  Simplicity; 
Red  Kooga  ginseng  tablets;  Rennie; 
Mum  roll-on  complete  33  per  cent 
extra  value  pack  and  roll-on  refill;  and 
Pears  shampoo. 

The  second  promotion — "members 
bargains" — will  be  available  from 
June  12-30.  Again  a  selection  of 
products  will  be  featured  on  a  window 
poster,  plus  price  cards  and  shelf 
barkers.  The  "bargains"  are:  Angiers 
junior  aspirin  24;  Airpillo  insoles  ladies' 
5.  4,  6,  men's  7,  8,  9;  All  Fresh 
clean  ups;  Brylcreem;  Bodymist 
aerosol  100ml;  Brut  33  talc  and 
creme  shave  50  per  cent  extra  value 
packs;  Crest  Plus  toothpaste; 
Dr  Whites  10's;  Efferdent;  Eno  sachet 
10's;  Elseve  conditioner  and  shampoo 
200ml;  Germolene  footspray  25  per  cent 
extra  value  pack;  Listerine;  Matey  and 
Miss  Matey;  Medijel  gel;  Savlon  cream; 
Tampax  10  and  40;  and  Vaseline  jelly. 

A  "Guess-the-weight"  baby 
competition — Unichem's  first  for  the 
consumer  on  own-brand  products  ' 
— will  start  on  June  1.  The  competition 
is  open  to  parents  with  children  under 
|     three  or  expectant  parents. 


cadmium  batteries  Which  will  last  for 
over  200  readings.  The  components  are 
housed  in  a  shock-resistant  plastic  case. 

Astrodent  is  described  as  a  home 
tooth  polishing  and  gum  massaging  kit 
(£8.94).  It  comprises  a  battery  powered 
dental  applicator  with  six 
interchangeable  heads  and  is  packed  in 
a  clear  presentation  case.  BDC  say  it  is 
distinguished  from  similar  products  by 
its  unique  orbital  action  which  prevents 
tooth  and  gum  damage  through  excessive 
heat  build-up.  Both  products  are 
guaranteed  for  12  months.  British 
Distributing  Company,  590  Green 
Lanes,  Haringey,  London  N8  OR  A.  ■ 


Parents  will  also  have  to  complete 
a  slogan  saying  why  they  like  to  buy 
at  their  local  independent  chemists 
and  send  a  wrapper  from  a  Unichem 
baby  product  with  the  entry  form. 
There  will  be  five  first  prizes  of  a 
year's  free  shopping,  worth  £520,  at  a 
Unichem  pharmacy;  50  second  prizes 
of  £5  vouchers  to  spend  on  Unichem 
baby  products;  and  500  consolation 
prizes  of  £0.50  vouchers  to  spend  on 
all-in-one  nappies.  Unichem  Ltd, 
Crown  House,  Morden,  Surrey.  ■ 


POS  material,  consisting  of  a  counter 
display  unit,  a  shelf  organiser  and  a  free 
standing  showcard  available  in  two  sizes, 
is  now  available  to  support  the  recently 
launched  Klorane  oatmilk  shampoo. 
Concept  Pharmaceuticals  Ltd, 
59  High  Street,  Rickmansworth,  Herts 


Andrex  coupon 
promotion 

A  coupon  promotion  offering  an 
immediate  5p  off  Andrex  with  the 
chance  of  a  further  50p  in  the  form  Of 
10x5p  vouchers  has  been  launched 
by  Bowater-Scott.  Running  until 
August  advertisements  carrying  the  5p 
off  coupon  will  appear  in  the  popular 
national  Press  and  the  TV  Times  with 
the  "Bank  on  Andrex  and  save  50p" 
promotion  featuring  on  the  end  seals 
of  Andrex  packs  until  the  end  of  June. 

In  return  for  two  end  seals  (plus 
three  standard  Andrex  wrappers) 
consumers  will  receive  (by  post)  ten  5p 
coupons  redeemable  in  the  shops 
against  future  Andrex  purchases. 
POS  displays  will  be  available  to 
support  the  promotion.  Bowater-Scott 
Corporation  Ltd,  Bowater-Scott  House, 
East  Grinstead,  West  Sussex.  ■ 


Oil-free  conditioner 


Schwarzkopf  have  added  an  oil  free 
conditioner  to  their  Batiste  range 
(100ml,  £0.75).  The  conditioner  is 
supplied  in  outers  of  12.  Schwarzkopf 
Ltd,  Penn  Road,  Aylesbury,  Bucks.  ■ 


Norton  in  NI 


Distributors  for  Norton  of  London  Ltd 
in  Northern  Ireland  are  now  KSM 
(Distributors)  Ltd,  1  Enterprise  Road, 
Bangor,  co  Down,  Northern  Ireland.  ■ 


Sangers  in  June 

Sangers  Supersavers  for  June  include 
Bic  disposable  razors,  Carnation,  Cow  & 
Gate,  Head  &  Shoulders,  Imperial 
Leather  soap,  Johnson  &  Johnson  baby 
lotion,  Libresse  Pennywise,  Macleans, 
Paddi  Cosifits,  pure  Silvikrin,  Revlpn 
Flex,  Scotties  tri-ply  tissues,  Steradent 
tablets  and  deep  clean  tablets  and 
Sunsilk  hairspray  and  shampoo. 

A  competition  in  conjunction  with 
L'Oreal  offers  as  first  prize  a  weekend 
for  two  in  Paris.  If  necessary  a  locum 
will  be  paid  for  on  the  Saturday.  Three 
runners-up  will  receive  digital  clock 
radios.  Every  six  packs  of  the 
promotional  products  (Elnett,  Allurell, 
Elseve  conditioner,  Twice  as  Lasting, 
Belle  Colour  and  Recital)  are  worth  one 
entry  in  the  lucky  draw  competition. 
Sangers  Pharmaceuticals  Ltd,  225  Oxford 
Street,  London  W1R  1AE.  ■ 
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Made  for  you 


Specially  tailored  for 
your  business 


Sharp  Reliability 


Sharp  are  world  leaders  in  innovative 
electronics.  The  same  technology 
which  goes  into  unmanned  light- 
houses, where  ultra-reliability  is 
so  obviously  vital,  goes  into 
your  cash  control  equipment. 
Sharp  means  reliability. 


Even  the  simplest  Sharp 
Electronic  Cash  Register  can 
be  specially  programmed  to 
meet  the  needs  of  your  busi- 
ness. Take  the  ER 1872.  Unlike 
other  low-cost  machines,  it 
gives  you  every  function 
you  need  to  exercise  full 
control  over  your  cash. 
Even  the  keyboard  can 
be  customised  to  deal 
with  your  specific  busi- 1 
ness.  And  when  you 
turn  the  master  key, 
the  ER  1872  will 
provide  you  with  a 
comprehensive 
easy-to-read 
management 
report, 

making  you  fully 
up-to-date  with 
your  trading 
situation. 

Comprehensive 
Guarantees 

As  you  would  expect  from  a  name  like 
Sharp,  every  one  of  our  Cash 
Registers  carries  a  full  guarantee 
covering  all  parts,  labour  and  travel 
time. 


Made  to  Measure 

The  most  up-to-date  micro- 
chip technology  is  built 
into  the  ER  1872,  which 
means  valuable  counter 
space  won't  be  wasted 
because  the  ER1872 
is  neat,  compact  and 
space-saving. 


BSI  Approved 

The  British  Standards  Institute  is 
hard  to  please.  It  approves  all 
Sharp  Electronic  Cash  Registers. 
Only  two  other  manufacturers  can 
say  the  same.  When  you're  buying 
an  electrically-operated  product, 
like  a  Cash  Register,  always  make 
sure  it's  safe.  Make  sure  it's  Sharp. 


Free  for  you 


Nationwide  Back-up 

Like  every  one  of  our  products,  your 
Cash  Register  will  be  backed  by  a 
nationwide  sales  and  service  net- 
work. Advice  on  cash  control  is 
provided  by  specialists;  Sharp- 
trained  service  engineers  are  ready 
to  cope  with  any  service  problems 
should  they  arise. 

To  find  out  all  about  Sharp  Cash 
Registers. ..and  how  you  could  win 
one  of  a  hundred  Cash  Registers 
FREE. ..post  the  coupon  now! 


Your  new  Sharp  Cash  Register 
could  be  yours  FREE! 


All  you  have  to  do  is  see  the  new 
Sharp  ER  1872  for  yourself- before 
the  30th  June,  1981.  We'll  give  you 
the  chance  of  winning  one  of  100 
Sharp  ER  1872's  in  a  free-to-enter 
draw.  And  you  don't  have  to  wait  for 
the  results  (August  1981)  to  find  out 
if  you've  won  a  Sharp  ER  1872- 
because  if  you  buy  one  and  then 
win,  we'll  reimburse  you  with  its 
purchase  price. 


Your  next 
Cash  Register 


Could  be  FREE! 


SHARP 

TtotcuuLjfmtmMt 


Post  to:  Cash  Register  Division,  Sharp  Electronics  (UK)  Ltd.,  Sharp  House, 
Thorp  Road,  Newton  Heath,  Manchester  M10  9BE. 

Please  arrange  for  a  Registered  Sharp  Dealer  to  give  me  a  FREE  demonstration  of 
the  Sharp  Cash  Register  and  supply  me  with  my  FREE  entry  form, 

NAME 


COMPANY/ORGANISATION 


ADDRESS 


TEL.  NO: 


CD/30/5 


COUNTERPOINTS 


Royal  wedding 
toiletries 

To  celebrate  the  roya'l  wedding  in  July, 
Applewoods  present  a  limited  edition 
of  gentleman's  spray  cologne  and 
lady's  eau  de  toilette  with  matching 
toilet  soaps.  The  former  is  prepared 
from  an  original  royal  cologne 
fragrance  and  presented  in  a  royal 
blue  'box  portraying  in  gold  the  coat 
of  arms  of  the  Prince  of  Wales 
(100ml,  £6.95). 

Lady's  eau  de  toilette,  prepared 
from  an  English  rose  perfume,  is 
presented  in  a  burgundy  box  portraying 
in  gold  the  coat  of  arms  of  the  Spencer 
family  (100ml,  £6.95).  In  addition 
Applewoods  have  produced  a  set  of 


two  toilet  soaps  (2  x  150g,  £3.45) 
scented  in  royal  cologne  and  English 
rose.  Pleat-wrapped  in  tissue  they  bear 
the  respective  coats  of  arms  and  are 
boxed  in  royal  'blue  with  the  family 
crests  of  Prince  Charles  and 
Lady  Diana  depicted  side  by  side  in 
gold.  Applewoods,  Riverside  House, 
Bradley  Lane,  Newton  Abbot,  Devon 
TQ12  IN  A.  » 


Numark's  family 
'superbuys' 


Numark's  "family  superbuys"  will  he 
available  from  June  8-20  and  will  be 
featured  in  national  Press  advertising, 
women's  periodicals,  local  Press  and  on 
Ulster  television.  They  include  Tender 
Touch  cleansing  wool;  Bic  disposable 
razors  and  lady  shavers;  Panty  Pads  10; 
Carnation  Slender;  Mum  rollette; 
Silvikr'in  hairspray  and  shampoo; 
Listermint;  Robinson's  baby  food  1  and 
2;  Ban'd-aid  plus  10  extra  washproof 
and  8  extra  clear;  Crest  Plus;  Lil-lets 
20;  and  Style  perms. 

Other  "family  superbuys"  include 
Imperial  Leather  soap,  Kleenex  for 
men,  Dextrosol,  Carnation  Slender 
bars,  Lacto-Calamine  lotion  and 
Johnson's  baby  oil.  Optional  extras 
include  Angiers  junior  aspirin, 
Newton's  chiropody  sponge,  Feminax, 
Eno  Fruit  salt  and  Eye  Dew  display 
pack. 

ICML  are  offering  consumer  savings 
in  June  off;  Nusoft  sponges  and 
kitchen  rolls,  Lotus  cold  cream, 
shampoo,  nail  polish  remover  and 
bubble  bath,  Nusoft  tissues, 
Nuhome  toilet  rolls,  and  Sunpure  low 
calorie  drinks. 

There  will  be  two  additional  towels 
free  in  each  pack  of  Nusoft  press-on 
towels,  plus  a  bonus  of  £0.24  per  case. 
Increased  profit  margins  and  case 
bonuses  are  available  on  all  these  lines, 
as  well  as  on  toothbrushes,  combs, 
hot  water  bottles,  NPA  and  Numark 
counter,  prescription  and  carrier  bags. 
Members  will  also  be  offered  a  tonus 


of  £0.50  per  pack  of  E-Z  Temps  and 
a  £1  voucher  will  be  sent  out  with 
"Memo"  for  redemption  against  their 
introductory  purchase  of  one  pack. 
Independent  Chemists  Marketing  Ltd, 
51  Bore  ham  Road,  Warminster, 
Wilts.  ■ 


Quant  savings 


Money-saving  offers  on  three 
waterproof  eye  make-up  products  and 
the  launch  of  new  shades  in  the  Water 
Wings  and  waterproof  cream 
eyeshadow  ranges  is  the  latest  activity 
from  Mary  Quant. 

The  five  Water  Wing  shade 
additions  are  smoke  wings,  wave 
wings,  nut  wings,  peacock  wings  and 
paradise  wings  on  offer  at  £1.65,  a 
saving  to  the  consumer  of  £0.85.  At 
the  same  offer  price,  waterproof  cream 
eyeshadow  is  available  in  six  new 
shades,  wine  mist,  wood  mist,  green 
mist,  aqua  mist,  blue  mist,  and  grey 
mist.  Finally  tearproof  mascara  is 
available  at  £1.60,  a  saving  of  50p. 
These  price  reductions  will  be 
effective  from  June.  Mary  Quant 
Cosmetics,  Gala  Cosmetics  and 
Fragrances  Ltd,  Hook  Rise,  Surbiton, 
Surrey  KT6  7LU.  ■ 


Napp  discount 


From  June  1,  Napp  Laboratories  are 
reducing  their  wholesaler  discount 
from  15  per  cent  to  12i  per  cent. 
Napp  Laboratories  Ltd,  Hill  Farm 
Avenue,  Watford,  Herts  WD2  7RA.  I 


Take-Off  from  Ashe 

Ashe  are  adding  Take-Off  (£1.65) 
to  their  range  of  meal  replacements 
for  slimmers  which,  they  say,  differs 
from  other  new  entries  because  "it  is 
the  only  product  to  offer  slimmers  a 
choice  of  drink  or  biscuit  meal 
replacements,  and  an  8-day  diet  plan 
specifically  designed  to  incorporate  as 
much  variety  as  possible". 


Each  pack  contains  eight  meal 
replacements;  four  vanilla  flavoured 
drinks  and  16  honey  and  oatmeal 
cookies  (four  cookies  replace  one  meal, 
taken  with  a  glass  of  milk).  The  pack 
also  contains  a  leaflet,  with  "special 
tips"  for  dieters  and  the  Take-Off 
8-day  diet  plan.  Take-Off  is  available 
in  outers  of  six.  Ashe  Laboratories  Ltd, 
Ashe  tree  Works,  Kingston  Road, 
Leatherhead,  Surrey.  ■ 


All  ears,  and  eyes 

Optrex  are  to  launch  a  radio 
advertising  campaign  which  starts  at 
the  beginning  of  June  and  runs  through 
to  autumn. 

The  commercials  feature  "the 
soothing  properties  of  Optrex  lotion 
and  drops"  with  a  "Bloop,  Bloop" 
theme.  In  addition  to  radio  there  will 
be  a  national  advertising  campaign 
making  a  total  summer  spend  of  over 
£300,000.  Optrex  Ltd,  City  Wall  House, 
Basingstoke,  Hants  RG21  2JP.  ■ 


ON  TV 
NEXT  WEEK 


Anadin:  All  areas 

Carnation  Slender  bars:  Ln 

Colgate  Dental  Cream:  All  areas 

Elseve  conditioner:  All  areas 

Gillette  Contour:  All  areas 

Glade  Secrets:  All  areas 

Keystone  XR308:  M 
Oil  of  Ulay:                  All  except  Ln,  E 

Paddi  Cosifits:  All  areas 
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Heard  any  good  scripts 


lately? 


Radio  Script 


Client  Addis 

Product  Wisdom  Mouthmaster 
Title      Michael  Aspel  -  Monday 


|obNo.  B5091 
Length  30" 
Date  15.5.81 


M/FX:        DISCO-STYLE  MUSIC  TRACK 
"BRUSH,  BRUSH,  BRUSH". 

MVO:         Good  morning,  Monday  Face!  Take  a  look 
at  that  toothbrush  of  yours.  Give  the  bristles 
the  thumb-flick  test.  Are  they  splayed  out 
and  kind  of  flooey? 

Dentists  agree  that  if  you  really  want 
to  take  care  of  your  teeth  you've  got  to 
change  your  toothbrush  regularly.  Six  out 
of  ten  people  with  teeth  choose  Wisdom! 
Wisdom  invented  the  toothbrush.  Choose 
*  your  Wisdom  from  about  a  zillion  colours 

and  styles,  including  the  splendid 

Wisdom  Mouth  Masters.  Do  it  today! 

Your  teeth  won't  hang  about 

for  ever. 


Mouth  Ma|ter  Midi 

■our-row  head 
ideal  for  those  whotprefer  a 
substantial  brush  of  m|pium  length. 


M/FX:  MUSIC  UP 


Every  morning  we're  telling  your 
customers  to  take  a  good  look  at  their 
toothbrush... and  buy  a  new  one. 

We've  worked  out  that  three- 
quarters  of  your  customers  wake  up 
between  7.30  and  8.00,  and  one  of  the 
first  things  they  do  is  brush  their  teeth 
...or  forget  to. 

So  we've  scheduled  prime-time 
radio  advertising  every  morning 
around  8.00  (an  hour  later  on  Saturday) 
with  a  light-hearted  reminder  to  do 
what  they  should,  but  keep  putting  off 
-buy  a  new  toothbrush! 

We'll  be  on  every  commercial  radio 
station  in  Britain  -  every  other  week 
from  now  to  November. 

There  are  12  scripts  and  we  reckon 
that  7  out  of  10  adult  listeners  in 
Britain  will  have  heard  this  one  or 
one  of  the  other  11  by  the  end  of  the 
first  month.  That's  20  million  people! 

Nobody  has  ever  done  anything 
quite  so  ambitious  before  on  British 
radio. 

It's  bound  to  bring  the  toothbrush 
to  the  front  of  every  listener's  mind  - 
and  we've  designed  a  whole  range  of 
related  point-of-sale  material  for  you 
to  take  advantage  of  it. 


Mouth  Master 

Three-row  head,  ideal 
for  adolescents  or 
smaller 
mouths. 


Mouth 
Master 
Minor 

Designed 
for  children 

and  those 
who  prefer 
the  smallest 

head  size. 


Mouth  Master  Major 

Four-row  head  - 
of  a  size  suitable  for 
the  average  adult  user. 


Space  Master 

Advanced 
interproximal 
design.  Four 
tapering  tufts 
ensure  a  much 
gentler  action  on 
the  gums  and 
easier  access 
between  the 
teeth. 


by 


So  make  sure  you  have  a  plentiful 
stock  of  this  best-selling  Wisdom 
range  on  hand,  particularly  the  best- 
of-British  brushes  we  feature  in  the 
commercials,  the  Mouth  Masters. 
The  Mouth  Master  range  features: 

*  Straight,  easily  held  handles 
enable  heads  to  reach  all  areas  of  the 
mouth- 
sis  Multi-tufted,  flat-trimmed  heads 

for  more  effective  plaque  removal. 

*  End-rounded  nylon  filaments  to 
avoid  soft  tissue  damage. 

*  Round-head  shapes  for  greater 
mouth  protection. 

To  complete  the  range: 

*  Wisdom  Dental  Floss 
Unwaxed  in  plain  and  mint. 
And  new  waxed  in  plain  flavour. 

*  Wisdom  Disclosing  Tablets 
With  two-colour  action. 

Mouth  Masters 

WiSDOM 

The  best'of-British  brush 

For  further  information  contact: 

Addis  Ltd.,  Ethical  Division,  Ware  Road, 

Hertford,  Herts.  SG13  7HL. 

Toothbrush  Manufacturers  since  1780. 


Now  a  £35m  market! 
50%  annual  market  growth! 

Paddi  Cosif Hs-the  fastest  growing  brand 
in  your  fastest  growing  market* 

Paddi  Cosifits  are  the  nappies  your  customers  want. 

Mothers  throughout  the  country  have  told  us  so.  From  product 
tests  and  hundreds  of  letters  of  approval  we  know  Paddi  Cosifits  has 
got  whatyour  market  wants. 

Few  markets  ever  develop  at  this  rate.  Few  brands  getthis 
weight  of  support. 

Are  you  stocked  up  to  meet  the  demand? 


Over  £2,000,000  brand  support  for  New 
Paddi  Cosifits  in  this  £35,000,000  market 


9  National  Television  -  every  area 
(including  Ulster)-every  month. 
The  famous  "Conga"  commer- 
cial -  rated  number  one  by 


viewers. 


+ 


^  Heavy  press  advertising  - 
double  page  colour  spreads 
in  all  Motherand  Baby  books, 


reaching  mothers-to-be,  and 
new  mums. 

Hp  Continuous  national  distribu- 
tion of  35p  coupon. 

9  Continuous  national  sampling 
to  expectant  mothers. 

9  Health  centre  and  baby  clinic 
sampling  programme. 


New  Paddi  Cosifits 

with  elasticated  legs 
for  a  leakproof  f  it! 


Independent  Retail  Audit  Jan/Feb  1981. 
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Robinsons  of  Chesterfield 

As  the  country's  leading  supplier  of  hospital  care  and  personal 
hygiene  products  for  over  100  years,  Robinsons  of  Chesterfield 
is  Britain's  most  experienced  disposable  nappy  manufacturer. 
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These  are  extracts  from  some  hundreds  of  letters 
received  from  people  wanting  disposable  Cumfies. 

Continuous  advertising  in  women's  journals  is 
producing  this  kind  of  response  every  day- letters 
from  enquirers  wanting  to  buy  Cumfies  from  you!  Are 
you  losing  out? 

Two  million  seven  hundred  thousand  unfortunate 
people  in  the  U.K.  suffer  from  some  form  of 
incontinence -nearly  all  of  them  could  be  your 
customers! 

Incontinence  is  an  embarrassing  condition,  stock 
Cumfies  now  and  help  restore  the  dignity  of  the 
sufferer.  With  a  25%  margin  on  every  pack  you'll  not 
regret  such  a  service. 

cumfies 

A 

VernaiU 

PRODUCT 

Available  from  your  local  wholesaler 

Vernon-Carus  Limited,  Penwortham  Mills,  Preston,  Lanes  PR1 9SN 


COUNTERPOINTS 


Spot-the-ball 
with  Scholl 


Scholl  have  announced  a  consumer 
competition  known  as  the  "World 
Series  Games",  which  is  open  to 
anyone  buying  Deodorizers  from  now 
until  the  end  of  July. 

The  entry  form  shows  photographs 
of  five  sports — cricket,  golf,  football, 
rugby  and  tennis.  Using  a  "spot  the 
ball"  format,  entrants  can  mark  each 
photograph  with  five  or  ten  crosses, 
for  one  or  two  proofs  of  purchase. 

There  will  be  a  first  prize  winner 
for  each  sports  picture,  offering  a  trip 
for  two  with  tickets,  accommodation 
and  spending  money  to  the  relevant 
international  sporting  event.  Plus  100 
runners-up  prizes  of  £10  vouchers  to 
be  redeemed  at  Lillywhite's  or  at  any 
Trust  House  Forte  establishment. 


Entry  forms,  dispensers  and  pointer 
cards  are  available  from 
representatives.  Scholl  (UK)  Ltd,  182 
St  John  Street,  London  EC1P  1DH.  ■ 


Dermidex  in  30g 

Dermidex  is  now  available  in  a  30g 
(£0.71)  size  which  joins  the  existing  50g 
pack.  A  £150,000  advertising  campaign 
will  run  until  the  end  of  July  in  the 
national  Press  and  magazines. 
International  Laboratories  Ltd, 
Wilsom  Road,  Alton,  Hants.  ■ 


House  of  wax 


House  of  Carmen  have  produced 
Waxworks — a  waxing  depilation 
system  incorporating  an  electric 
warmer. 

The  complete  system  (£21.95) 
comprises  warmer  unit,  wax  227g, 
antiseptic  lotion  57ml,  25  muslin  strips 
and  six  wooden  spatulas  (four  wide 
and  two  narrow).  The  wax  is  heated 
in  the  machine  for  about  15 
minutes,  applied  using  the  appropriate 
wooden  spatula,  and  covered  with 


a  muslin  strip  which  is  then  rapidly 
peeled  away.  The  lotion  is  applied  after 
treatment  to  cleanse  the  skin  and 
remove  any  surplus  wax. 

Normal  precautions  and 
contraindications  to  waxing  apply 
and  The  House  of  Carmen  marketing 
division  will  provide  advice  and 
literature  for  consumers.  Refills  of 
the  wax,  lotion  etc  are  available. 
House  of  Carmen  Ltd,  Carmen  House, 
Deer  Park  Road,  London 
SWI9  3UX.  ■ 


LRC  disposals 


E.  P.  tablets,  formerly  marketed  by 
LRC  Products  Ltd,  are  now  distributed 
by  Farillon  Ltd,  Bryant  Avenue, 
Romford,  Essex  RM3  0PJ.  LRC 
Products  Ltd  have  discontinued 
Marigold  Chic  and  Husky  gloves  and 
Wright's  Gens  and  sandlewood  soap. 
LRC  Products  Ltd,  North  Circular 
Road,  London  E4  8QA.  ■ 


DERMIDEX 

SKIN  MEDICINE 

Two  important  developments  for  this  highly  successful  new  product: 
^fc  A  substantial  advertising  push  with  £150,000  spend  in  May,  June  and  July. 
An  additional  smaller  pack  size  (30  g)  to  attract  new  users. 


Although  only  launched  in  mid 
1979,  Dermidex  Skin  Medicine  has 
quickly  established  consumer 
preference  and  loyalty.  Treating  as 
it  does  —  effectively  and  quickly  — 
a  whole  range  of  skin  problems,  we 
already  have  countless  testimonials 
indicating  its  wide-ranging  efficacy 
and  ease  of  use  compared  with 
previously  tried  alternatives. 

Our  advertising,  which  had  already 
proved  immensely  successful,  is 
now  to  receive  a  major  expenditure 
allocation  during  the  coming  3 
months  with  a  spend  of  £150,000 
during  May,  June  and  July  — 
months  when  skin  problems  are 
particularly  prevalent. 

In  addition,  we  have  now 
introduced  a  30  g  size  at  only  71  p, 
as  a  trial  pack  for  first  time  users 
drawn  by  our  heavy  advertising. 


ffl  or 


FAST  ACTING 

DERMIDEX 

SKIN  MEDICINE  (J 

re«jeves  the  pain  1 
°yaw,  tender 
and  'tching  skin 


50  < 


INTERNATIONAL 
LABORATORIES  LIMITED 


ACTING 

SKIN  MEDICINE  I 

relieves  the  pain 
offa«v.  tender 
and  itching  ^ 


*4 


The  new  30  g  size  is  available  now 
from  your  wholesaler  or  direct 
from  us  (Trade  Price:  £0.4116 
excluding  V.A.T.).  Usual  discounts 
apply. 

Please  check  your  50  g  stocks  to 
ensure  adequate  supplies  for 
substantial  increases  in  demand. 


CHARWELL  HOUSE,  WILSOM  ROAD,  ALTON,  HANTS,  GU34  2TJ.  TEL:  ALTON  88174 
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With  Limara,  we've  created  a  totally  new  range  of  fragrance  toiletriei 
And  we're  giving  it  £2,500,000  worth  of  promotional  support,  including 


i  itional  TV  and  women's  press  in  the  first  12  months.  Limara.lt  comes  in 
I  ur  subtle  fragrances  that  will  make  you  stinking  rich.  LI  MARA$$ 

A  Smith  &  Nephew  product. 


HIS Sl  .MMI-K.W  THEY 

COMETOTOU 
IN  TEARS, 
RECOMMEND 

THE  NATURAL 
ALTERNATIVE. 


Every  summer  it's 
the  same.  A  procession 
^  of  sneezing  customers, 
with  ticklish  throats, 
watering  eyes  and  all  the  other  uncomfortable  symptoms 
of  hayfever. 

And  still  they  come  to  you  for  relief.  Even  though  they 
know  that  conventional  treatments  can  caiise  drowsiness  or 
other  side  effects. 

But  this  summer,  why  not  take  a  different 
approach?  Offer  them  Nelsons  Hayfever 
Tablets.  They  can  provide  safe,  effective 
relief  without  side-effects  across  many 

common  varieties  of  hayfever.  Like  all  Homoeopathic  preparations  they  work  by 
mobilising  the  body's  own  defences,  instead  of  simply  suppressing  symptoms.  And 
they  have  satisfied  customers  of  ours  across  the  world. 

Right  now,  Homoeopathy  is  playing  a  major  part  in  the  national  movement  towards 
more  natural  alternatives.  It  is  fully  recognised  by  the  Department  of  Health  and 
Homoeopathic  treatments  can  be  prescribed  under  the  National  Health  Service. 

Nelsons  have  the  full  range  of  literature  and  products  to  satisfy  customer  curiosity, 
interest  and  demand  in  this  healthily  growing  market  So  investigate  our  Hayfever 
Tablets,  together  with  the  full  Nelsons  range.  It  could  save  you  some  tears 
this  summer. 

Find  the  Nelsons  range  at  your  wholesaler,  ring  us  on  (01)  274  3237  (4  lines)  for 
information,  or  write  to  A.  Nelson  &  Co  Ltd,  215-223,  Coldharbour  Lane,  London 
London  SW98RU. 


tablets 


nelsons 


nelsons 


Helping  your  body  help  itself. 
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Bl  APPOINTMENT 
:  R  M  AJE  S"  OUE  EN  EUZABE " 

MANUFACTURERS  OF 
HOMQ  PAT  Ml  C  MEDICINE  S 


*  QUE  ENEUZABETH  TM(  QUE  EN  MOTHE  R 
MANUFACTURERS  OF 
HOMCtPATHiC  MEOICINES 


PERSONAL  OPINION 


Pharmacy  in  New  Zealand 
-  the  pros  and  cons 

The  author,  Andrew  Bond,  is  a  proprietor  pharmacist 
from  Glastonbury,  Somerset,  and  recently  worked  for 
some  months  in  a  private  pharmacy  near  Auckland. 


The  Antipodes  Islands,  well  to  the 
south  Of  New  Zealand,  just  coincide 
with  the  Channel  Islands;  with  our 
generally  casual  approach  to  "down 
under"  and  NZ  in  particular  it  is  easy 
to  forget  that  Auckland  is  more  closely 
opposite  to  Gibraltar,  or  that 
Christchurch,  half  way  down  the  South 
Island  nearly  coincides  with  Santander. 

Essentially  a  long  thin  country, 
close  to  the  Southern  Ocean  and  the 
Antarctic  "wind  machine",  NZ  straddles 
the  40°  south  latitude,  the  "Roaring 
Forties".  With  the  Tasman  Sea  to  the 
west  and  Australia  some  1,100  miles 
away  and  an  east  coast  facing  the 
vastness  of  the  Pacific,  NZ  enjoys  an 
unpredictably  windy  climate,  which 
can  be  very  hot  (certainly  comparable 
with  Spain)  in  the  summer  but  also 
very  humid.  It  is  quite  usual  for 
pharmacists  and  other  professionals  to 
work  in  walk-shorts  and  socks. 


Rural  rounds  and  Cannibals       Andrew  Bond  in  walk-shorts 


New  Zealand  was  "founded"  at  a 
time  when  medicine  and  pharmacy 
were  being  recognised  as  separate 
professions.  In  earlier  times  it  would 
have  been  impossible  for  the  doctor 
to  ride  his  rounds,  even  supposing  that 
he  was  ready  to  risk  the  rarest  chance 
of  Maori  cannibals  in  some  areas. 
Unlike  the  ordered  countryside  of 
Britain  even  some  of  the  modern  roads 
through  the  virgin  bush  are  little  more 
than  tracks  carved  out  with  a 
bulldozer  and  coated  with  "metal" 
(chippings).  Traditionally  the  robust 
farming  pioneers  brought  their  sick  to 
the  doctor.  Side  by  side  with  him,  or 
even  in  the  same  building  would  be  the 
pharmacist.  As  a  result  there  has  been 
no  dispensing  by  doctors,  and  even 
today  pharmacies  often  have  a  surgery 
above  or  close  beside  them. 

In  some  urban  areas,  where 
journeys  are  short,  doctors  are  moving 
towards  some  domiciliary  visiting, 
usually  for  an  increased  fee  which  is 
charged  to  the  patient.  But  any  move 
towards  dispensing  is  contained 
because  bulk  supply  orders  of 
injections  and  dressings  etc  for  surgery 


use,  are  supplied  free  by  the 
government  through  the  local 
pharmacies. 

While  migration  to  NZ  has  been 
going  on  for  some  long  time,  the 
population  is  declining.  Because  of  the 
time  scale  of  the  various  subsidised 
migrations,  especially  after  World  War 
IT,  there  are  relatively  few  old  people, 
compared  with  Britain.  Unfortunately, 
partly  due  to  the  prevailing  "pioneer 
farmer"  attitudes  entrenched  in 
government  thinking,  a  significant 
minority  of  second  generation  young 
adults  seek  brighter  lights,  wider 
shopping  choices  and  career 
opportunities  abroad — if  only  for  a 
few  years  experience.  Thus  there  is  a 
very  high  middle-age  and  late  middle- 
age  group,  soon  to  retire.  The  impact 
of  this  group  coupled  with  high 
unemployment  among  the  generally 
younger  and  less  skilled  Polynesian 
population,  has  still  to  work  through 
the  NZ  welfare  system.  Cut-backs 
seem  inevitable,  with  inflation  running 
at  1 6  per  cent  and  government 
spending  currently  at  42  per  cent  of 
gross  national  product. 


In  the  meantime  the  secured 
wealth,  earning  and  potential  spending 
power  of  this  middle-age  group  has  a 
bearing  on  the  economics  of  NZ 
pharmacies.  It  is  this  group  which  is 
most  prone  to  the  diseases  associated 
with  the  high  animal  fat  and  protein 
diet  enjoyed  by  all  New  Zealanders, 
aggravated  by  highly  palatable, 
plentiful  and  inexpensive  native  wines 
and  cigarettes  that  are  cheaper  than 
in  the  Heathrow  duty-free  shop.  It  is 
this  group  which  has  worked  hard  to 
bring  in  the  wealth  of  the  countryside 
and  Which  now  seeks  cosmetics  to 
repair  or  at  least  check  the  ravages  df 
sun  and  wind.  And  it  is  this  group 
who  can  best  afford  the  time  and 
money  for  foreign  travel  and  the 
inevitable  photographic  equipment  and 
materials  such  trips  entail. 

Retail  sales  mix 

The  old  New  Zealand  turnover-mix 
was  40  per  cent  dispensing  to  60  per 
cent  retail  sales  but  most  pharmacies 
have  now  passed  through  the  50:  50 
barrier  as  the  impact  of  the  aging 
population  is  felt. 

Of  the  retail  sales,  the  seven  top 
groups,  nationally,  are:  cosmetics 
(including  a  significant  proportion  of 
skin  care)  20.5  per  cent;  photographic 
16.9  per  cent  (includes  13.9  per  cent 
processing);  "ethical"  and  surgical 
14.35  per  cent  (apart  from  dressings, 
which  are  not  available  on  prescription, 
this  includes  some  dispensing  charges 
and  OTC  sales  of  products  like  Lomotil 
and  even  idoxuridine  for  cold  sores, 
etc);  hair  preparations  11.5  per  cent; 
coughs  and  colds  9.4  per  cent;  baby 
6.23  per  cent  and  men's  toiletries 
nearly  3  per  cent. 

Mark-ups  and  margins 

So  far  the  mark  up  across  the 
range  is  50  per  cent  on  wholesale 
price,  which  itself  may  contain  as 
much  as  50  per  cent  sales  tax 
(equivalent  to  our  old  purchase  tax). 
It  is  hafd  to  predict  for  how  much 
longer  that  mark  up  can  be 
maintained.  Some  medicines  can  be 
sold  from  other  outlets  and  direct- 
selling  cosmetic  companies,  eg  Avon, 
while  only  newly-established,  are 
making  significant  inroads  into  the 
NZ  market. 

The  supermarkets  are  obviously 
aware  of  the  potential  offered  by 
toiletries  and  paper  products  etc.  Cheap 
D&P  is  widely  advertised  in  the  Press 

Continued  overleaf 
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PERSONAL  OPINION 


One  man— one  pharmacy  gives 
Guild  strong  negotiating  position 


Continued  from  pl<035 

and  on  commercial  radio  and,  although 
I  was  not  aware  of  any  postal  service, 
with  the  doubtful  benefit  of  British 
hindsight  one  can  see  the  market 
forces  gathering  around  pharmacy  in 
New  Zealand. 

However  it  would  be  wrong  to 
paint  too  black  a  picture.  With  a 
couple  of  exceptions  there  are  no 
multiples — one  being  a  handful  of 
Boots  shops  which  crept  in  before  the 
enactment  of  highly  enlightened 
legislation.  One  man  or  one  partnership 
to  one  pharmacy  has  meant  that  the 
Chemists'  Guild  (the  NZ  equivalent  of 
our  NPA),  has  been  able  to  negotiate 
the  dispensing  contract  with  the 
government  from  a  relatively  strong 
position. 

It  has  also  allowed  the  promotion 
of  a  corporate  identity  in  television 
advertising  with  the  slogan  "Down  at 


your  chemist  now".  And  the  Guild 
has  the  corporate  strength  to  negotiate 
the  necessary  discounts  from  the 
manufacturers  to  back  up  such  a 
campaign.  Similarly  spot-adverts  for 
sunglasses  and  film,  for  example,  are 
tacked  on  the  end  Of  product 
advertising  to  remind  customers  to  buy 
the  item(s)  at  their  chemist.  Other 
television  campaigns  subtly  remind  the 
.public  of  the  pharmacist's  advisory 
role. 

Constructive  advertising 

One  voice-over — "smart  cookies  don't 
burn" — based  on  the  fate  of 
overcooked  ginger  bread  men,  is  a 
warning  of  the  dangers  of 
overexposure  to  the  sun  and  the 
availability  of  sun  screening  agents. 
The  commercial,  jointly  sponsored  by 


the  Guild,  Roche  (Eversun)  and 
Kodak,  is  backed  up  with  in-store 
leaflets. 

Shop-front  leadership 

In  response  to  the  anticipated 
erosion  of  traditional  markets  and 
margins,  most  pharmacies  have 
modernised  their  shop-fronts  and 
fittings  and,  as  in  Britain,  have  led 
other  retailers  in  this  respect.  Several 
Auckland  pharmacies  have  grouped 
together  in  a  United  Chemists  Society 
(Unichem)  which  is  essentially  a 
buying  group  who  share  advertising 
costs  for  in-store  price  cuts,  often 
coupled  with  additional  coupon 
discounts.  Unichem  do  not  require 
their  members  to  take  manufacturers' 
outers,  although  for  most  products  in 
most  pharmacies  this  is  no  problem. 
Split  packs,  down  to  singles  if 
necessary,  are  available  to  ensure  that 
the  value  of  the  advertising  is  not 
dissipated  by  out-of-stocks  at  any  of 
the  blue  and  red  liveried  "branches". 

A  large  part  of  this  recently  formed 
group's  economics  centres  on  forward 
ordering,  with  the  minimum  of  stock 


...an< 


Inow  the  POOD  NEWS! 


Express  relief  hrin| 

Sellers'  relief,  express  relief. . .  faster 
and  faster,  more  and  more  if  s  been 
gaining  customers  for  the  brand.  So  that 
today  Setlers  have  grown  into  Britain's 
second  favourite  indigestion  remedy. 

Ahead  now  lies£500,000  worth  of 
new  T  V,  with  new  commercials  and 
renewed  emphasis  on  the  famous 
Setlers  promise  of  express  relief. 

Setlers,  the  growing  brand  -  a  must 
to  stock  and  display. 
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handling,  of  members'  "ethical" 
discount  purchases.  If  this  discount 
should  become  too  blatant  or  if  the 
more  traditional  wholesalers,  who 
already  give  some  discounts,  should 
create  similar  franchise  or  voluntary 
trading  groups  or  "neo-multiples", 
the  Guild's  position  could  easily  be 
weakened,  not  least  in  its  negotiations 
with  the  Department  of  Health.  As 
we  in  the  UK  well  know,  this  would 
not  be  to  the  overall  long  term  'benefit 
of  the  members,  whatever  their 


The  pharmacy  in  Papapoepoe,  near 
Auckland,  where  Andrew  Bond  worked, 
with  doctor's  surgery  over 

immediate  gain. 

Apart  from  the  emergence  of  the 
more  obvious  economic  threats  the 
trading  patterns  of  NZ  pharmacies  and 
other  retailers  are  also  in  a  state  of 
flux. 

Since  the  war  and  until  November 
1980  there  had  been  regulations 
effectively  preventing  the  widescale 
opening  of  shops  on  Saturdays,  to 


compensate  for  which  retailers  have 
opened  from  8.30  am  to  5.30  pm 
Monday  to  Friday  with  extended 
opening  usually  on  Thursday  or  Friday 
evening  until  9.00  pm.  To  ensure  that 
patients  could  obtain  medicines  after 
5.30  pm  and  at  the  weekends,  the 
.pharmacies  in  a  given  area  are 
shareholders  in  the  area's  "urgent 
pharmacy"  which  opens  from  6.30  to 
10.30  each  evening  and  all  day  on 
Saturdays  and  Sundays.  A  nominal 
extra  charge  to  the  patient  is  made  for 
each  item  dispensed.  As  40  per  cent 
of  the  turnover  of  these  urgent 
pharmacies  occurs  on  Saturdays  their 
viability,  and  with  it  the  relaxation 
and  leisure  time  of  their  shareholders, 
will  be  threatened  if  the  conventional 
pharmacies  find  themselves  embroiled 
with  other  outlets  opening  on 
Saturdays.  This  may  be  contained  by 
the  overall  pattern  of  retailing  activity, 
Which  is  dominated  by  the  coincidence 
of  the  Christmas  peak  with  the 
(southern  hemisphere)  summer  peak. 
During  this  time  of  high  activity  it 
may  be  that  all  shops  will  open  on 
Saturday  mornings.  But  for  the 
remaining  10  months  it  is  more  likely 
that  some  form  of  pharmacy  rota  will 
emerge  to  temper  the  competition  with 
the  "urgent".  ■ 


In  the  second  part  of  this  article, 
due  to  appear  in  the  near 
future,  Andrew  Bond  looks  at  the 
contract  of  the  NZ  pharmacist. 


BEECHAM  HOME  MEDICINES 

Good  news  for  sales 
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Available  5th  -  30th  June 


Pack 

*0ffer  trade  price 

Size 

oer  nack fEx  VAT 

Born  Blonde 

Colourant  (All  Colour^ 

wviwui  cii  1 1  imi  vwivui  oi 

3 

2.025 

Lightener 

3 

2.502 

Biactol 

42ml. 

12 

1  £ — 

4.914 

150ml. 

1  P 

I  L— 

10.431 

Colgate  Dental  Cream 

Standard 

12 

1.75 

Large 

12 

2.558 

Extra  Large 

D 

1  7T«5 

1  .  #  #  9 

Family 

6 

2.223 

Dextrosol 

Singles 

24 

3.843 

Natural  Doubles 

12 

3.501 

Elastoplast  Stretch  Fabric  &  Airstrip 

Handy 

12 

2.646 

Large 

12 

4.167 

Economy 

12 

6.021 

Farley's  Rusks 

Large  12's 

12 

4.185 

Family  18's 

12 

5.706 

These  prices  include  10%  monthly  profit  share 

UniChem  -  the  independl 
for  the  independent  Chen 


DENCLEN 


DENCLEN  o^jo 

UQUID  DENTURE  CLEANER 


NO  SOAKING  - 


JUSTSQUEEZt 
BRUSH  &  RINSE 


NO  SOAKING  - 
JUST  SQUEEZE 
BRUSH  b  RINSE 


I  0fff  gt 
Contents  100  ml  0„e  mOflM  * 

average 

Cw„nls62mi 

With  sales  in  excess  of 

£1  Million 


DENCLEN 

Recommended  by  Dentists  as  the 
denture  cleaner  that  rapidly  removes 
stubborn  stains  and  tartar. 


Dental  Promotion 

Detailing  to  Dentists  with  Sampling  providing 

100,000  Trialists  annually. 

Consumer  Promotion 

"Special  Value"  pack  offer  with 
FREE  sample  Denclen  denture  fixative 
-  available  while  stocks  last. 

Consumer  Advertising 

National  Press  and  women's  magazines, 

April-December  1981 

*  75%  Target  market 


*  16  O.T.S. 


DENCLEN 

«•  VENTURE  CLEANER 


Bonus  Activity 

Stock  up  now  with  Denclen 
at  a  special  "Bonus  Price" 
from  your  wholesaler  until 
the  end  of  June. 


NO  SOAKING  - 
JUST  SQUEEZE 

brush  b  rinse 


RxativePowtJo, 


LIQUID 


C°ntents  100  ml 


DENCLEN 

rlXatlVP  Pn.».(jer 


For  Dentures 


Richardson-Vicks  Ltd,  Egham,  Surrey,  England. 


lem 


EYMAKERS 


1  (While  Stocks  Last) 


Pack 
Size 


Harmony  Hairspray 


Large  (All  Variants)  12 


*Off er  trade  price 
per  pack  (Ex.  VAT) 

5.589 


Cotex  Simplicity  1 0's 


Sizel 
Size  2 


24 
24 


7.821 
8.721 


(wells 


12 


3.24 


lum  Roll-On  33%  Extra  Value  Pack  (40ml  for  30ml) 

Refill 


12 
12 


4.428 
3.267 


'ears  Shampoo 


Large  (All  Variants)  12 


4.248 


led  Kooga  Ginseng  Tablets 


600mg36's 


10 


18.054 


Jennie 


25's 
50's 
100's 


24 
12 
12 


5.625 
4.725 
6.867 


it  wholesaler 


Send  off  this  coupon. 

I  am  an  independent  retail  pharmacist  and  would  welcome 
more  information  about  UniChem. 


Name. 


Address. 


it 


.Date. 


Send  to:  UniChem,  Crown  House,  Morden,  Surrey, 

SM4  5EF  C.D.6.81. 


We  get  o 

into  as  much  hot 


Pity  the  poor  hot  water  bottle  that  carries 
theMandelle  name.  What  tests  of  endurance  it 
has  to  survive.  What  feats  of  strength  it  needs 
to  prove. 


Kill  or  cure. 

There's  baptism  by  fire.  Stretches  on  the 
rack  that  would  make  Edgar  Allen  Poe's  eyes 
water.  Torture  by  water. 

We  put  them  through  all  this  because  we 
believe  that  a  tested  hot  water  bottle  is  a  safe  hot 
water  bottle.  And  we  wouldn't  care  to  offer  your 
customers  anything  less. 

Even  before  a  Mandelle  hot  water  bottle 
begins  to  take  shape,  the  material  itself  comes  in 
for  some  pretty  abusive  treatment. 

The  chemists  at  Mandelle  have  a  machine 
they  call  the  Rheometer.  It  checks  that  the  'raw' 
rubber  will  'cure'  properly.  That  the  molecules 
will  combine  correctly  to  give  a  perfect  rubber 
from  which  we  can  make  hot  water  bottles. 

For  3  minutes  a  sample  of  the  uncured 
rubber  is  subjected  to  180°C.  'Curing'  it  may  be 


called,  but  curing  what,  the  rubber  may  ask? 

Survive  this  test  and  the  bottles  are 
made  up.  From  these,  we  take  a  few  samples  and 
cut  out  three  rubber  dumb  bells.  From  the  top, 
middle  and  bottom. 

First,  the  dumb  bell  is  subjected  to  the 
Tensometer.  This  works  much  like  a  rack. 
It  stretches  the  rubber  to  breaking  point  and 
measures  tensile  strength  and  the  elongation  at 
breaking  pointThese  have  to  be  in  excess  of  the 
British  Standards  specification.  Otherwise  the 
batch  of  bottles  will  never  see  the  light  of  day. 

Next,  samples  of  the  bottle  are  subjected 
to  tests  of  endurance.  They  are  given  instant  old 


Stretched  to  breaking  point. 

age.  We  pop  them  into  an  oven  and  up  to  an 
average  70°C.  After  7  days  we  see  just  how 
much  they  like  it. 

You'd  think  that  this  was  enough,  but  no. 
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r  bottles 

ater  as  possible. 


Turning  on  the  heat. 

Now  more  dumb  bells  are  subjected  to  the  oven. 
Into  beakers  of  hot  water  they  go  and  sit  there, 
at  70°C  for  a  further  7  days. 

You'd  think  by  now  that  the  bottle  had 


7  days  torment  in  hot  water. 

proved  its  worth.  After  all,  they're  now  on  their 
way  to  the  finishing  shop  which  sounds 


encouraging.  But  no.  Each  and  every  bottle  must 
now  prepare  itself  for  a  test  that  would  have  other 
bottles  splitting  their  sides. 

It  must  survive  being  inflated  to  a  pressure 
of  2lbs  per  square  inch. 

When  all  the  testing  is  finally  over,  what 
have  Mandelle  bottles  got  to  show  for  it? 

A  little  stamp  of  approval  that  reads 
B.S.1970. 


\Cforking  under  pressure. 

It  may  sound  like  a  lot  of  work,  but  we'd 
rather  face  that  than  face  the  consequences  of  a 
bottle  that  hasn't  been  properly  tested  and 
doesn't  carry  a  British  Standard  number. 

After  all,  what  kind  of  bottle  is  it,  that 
has  no  standards  at  all? 

■Mandelle 

The  hot  water  bottle  of  your  dreams. 

For  further  information  about  Mandelle  hot  water  bottles, 
please  contact  Adrian  Jones  at  The  Haffenden  Moulding  Co.  Ltd., 
Sandwich,  Kent.  Telephone  0304  617377 
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THE 

SAVLON  CAMPAIGN 


WIPE  OUT  H, 

GERMS  PAINLESSLY 


aanM«v)ftjf)Kiii^.niiUi''lu(rfim  11  rati  ip!-,      vKftjntJ  ,-t-a,  fr»T  - 

flouf.lii  (Msiarur  vr  i>.-heii-«rr  tliddfi"     fjjmjwtv  Whirji  p&&>r-,  ifim  a         | p 

ttWtjMti  cMnelfwiMfc.  harsh  tfl  b#,giiweffnt  „ 


THINK  WHAT  TOUR 
FAMILY  COULD  PICK  UP 
OFF  THE  FLOOR. 


II  iWu  dxvu  iJnv^fi 
,-.(.  1)1,  IW  11 


i  tj?«  i«uirt5.  bures.  And  tint  pxiitti  oinrlj  ; 

ulhtT  things  Lite  (l)>Wta<m.  bvkmimfn 

Vovfl  (W  iJir  Iti  iDittiH^iOi^    yoB  hort  '  < 

S»OK  BETTER  WHEN ITMATTERS. 


SPREADS. 


This  year,  'Savlon'  advertising  moves  into 
hard-selling,  high-impact  double-page  spreads 
in  leading  women's  magazines  for  the  rest 
of  the  year. 

With  £14  million  behind  it  our  advertising 
will  be  seen-and  remembered-by  over 
16  million  women. 

And  we're  backing  up  this  heavyweight 
campaign  with  regional  TV,  as  well. 

Savlon  is  the  fastest  growing  product  in  the 
antiseptic  disinfectant  market  Which  isn't 


'Savlon'  is  a  trade  mark. 

Care  Laboratories  Limited.  A  subsidiary  Company  of  Imperial  Chemical  Industries  Limited. 


surprising  for  a  high-quality, 
competitively-priced  product 
like  Savlon. 

And  both  Savlon  Liquid 
and  Savlon  Cream  offer 
excellent  terms  for  the  trade. 

So  remember  to  stock  up 
on  Savlon.  Because  as  the 
campaign  spreads 
nationwide,  youH  be  | 
able  to  clean  up. 

SAVLON.  BETTER  WHEN  ITMATTERS. 


W42 
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MEDICAL  RESEARCH 


Probing  into  the 
nature  of  sleep  

Although  one-third  of  our  lives  is  spent  in  sleep, 
relatively  little  is  known  about  it.  The  exact  functions 
of  sleep  are  still  not  fully  understood,  neither  are  the 
control  mechanisms.  However,  as  research  becomes 
increasingly  sophisticated  more  of  the  questions  begin 
to  be  answered — some  of  them  in  the  sleep 
laboratory  Schering  AG  have  established  in  order  to 
investigate  sleep  disorders  and  their  treatment. 


About  twelve  years  ago,  Schering  AG, 
a  company  'best  known  for  steroid 
hormones,  decided  to  diversify  its 
pharmaceutical  research  into  other 
fields — including  drugs  affecting  the 
central  nervous  system.  Animal 
pharmacology  research  began  in  1968 
and  a  department  of  clinical 
neuropsychopharmacology  was  set  up  in 
West  Berlin  in  1972.  The  prime  interests 
are  now  in  hypnotics,  an'ti-parkinsonism 
drugs,  neuroleptics  and  stimulants  for 
improving  memory. 

A  sleep  laboratory  was  first 
established  in  1974  and  in  1979  this 
moved  into  new  purpose-built  premises, 
also  in  West  Berlin.  The  major 
technique  utilised  in  the  laboratory  is 
electroencephalography  (EEG).  By 
looking  at  the  waves  produced  on  the 
EEG  trace,  sleep  can  be  divided  into  a 
number  of  characteristic  stages.  The 
effect  of  hypnotics  and  other 
psychotropic  drugs  on  the  sleep  profile 
can  then  be  assessed.  Recordings  from 
both  "normal"  subjects  and  insomniacs 
(who  show  different  sleep  profiles)  are 
examined. 

The  EEG  waves  are  characterised 
both  by  their  frequency  (measured  in 
cycles  per  second)  and  their  amplitude. 
When  awake,  the  main  electrical 
activity  seen  is  that  of  alpha  waves. 
Sleep  is  divided  into  four  main  stages, 
from  stage  1  (when  the  subject  is 
falling  asleep)  to  stage  4  (deep  sleep 
or  slow-wave  sleep)  in  which  only  low 
frequency  delta  waves  are  seen.  After 
stage  4,  REM  sleep  (rapid  eyeball 
movement)  is  seen.  Here  the  EEG 
waves  are  of  mixed  frequencies.  This 
is  the  phase  of  recallable  dreaming — 
although  dreams  may  occur  during  the 
other  stages,  the  majority  df  them  are 
recalled  when  subjects  are  awakened 
from  REM  sleep. 

The  complete  cycle — from  stage  1 
to  REM — lasts  about  90  minutes  and 


is  then  repeated  throughout  the  night. 
As  the  night  progresses,  the  REM 
phases  will  increase  in  duration  and 
the  deep  sleep  phases  will  decrease. 
Insomniacs  have  a  longer  stage  1  than 
normal  subjects — they  will  also  take 
longer  to  start  stage  1  sleep  and  may 
awake  again  during  the  night. 

It  is  thought  that  an  ideal  hypnotic 
should  not  change  the  natural  sleep 
profile  seen  in  normal  subjects. 
Barbiturates  cause  a  decrease  in  the 
total  amount  of  REM  sleep  and 
usually  a  decrease  in  deep  sleep. 
Benzodiazepines  often  cause  a  decrease 
in  REM  sleep,  but  low  doses  may  not 
have  this  effect.  Withdrawal  Of  a 
hypnotic  usually  causes  a  rebound  in 
REM  sleep. 

Volunteers  for  Schering's  sleep 


Twelve  silver  electrodes  are  fixed  to 
this  volunteer,  seven  of  which  are 
recording  the  cerebral  electrical 
current  (EEG).  Three  electrodes  are 
registering  the  eye  movements  and  the 
two  on  the  chin  are  recording  muscle 
activity.  The  whole  room  is  lined  by  a 
Faraday  cage  which  cuts  out  any 
extraneous  electrical  signals 


experiments  are  often  recruited  from 
the  student  population  in  West  Berlin. 
However,  ideal  volunteers  should  be 
regular  in  their  times  of  going  to  bed, 
length  of  sleeping,  etc — often  a 
problem  with  students!  The  subjects 
spend  from  five  to  30  nights  in  the 
sleep  laboratory.  The  EEG  recording 
is  made  throughout  the  night  and 
their  body  muscle  movements  are  also 
recorded.  A  video  camera  is  used  to 
monitor  the  volunteer  so  that  any 
extreme  body  movements  can  be 
correlated  with  the  EEG  trace.  The 
recordings  are  visually  evaluated  and 
this  takes  about  half  a  day  for  each 
night's  recording. 

As  well  as  using  EEG  recordings 
to  investigate  sleep,  Schering  are  also 
using  them  to  study  the  bioavailability 
of  drugs  at  brain  level  and  to 
investigate  typical  profiles  of 
psychotropics.  Certain  classes  of 
substance  will  change  the  frequency  of 
waves  so  it  may  be  possible  to 
distinguish  between  various 
psychotropic  drugs  by  looking  at  the 
EEG  traces. 


'Hangover'  effects 

Another  part  of  the  sleep 
laboratory's  work  is  in  assessing  any 
"hangover"  effects  produced  by 
hypnotics.  This  can  be  done 
subjectively  by  the  use  of 
questionnaires  or  objectively,  using 
instruments  designed  to  test 
co-ordination.  These  can  test  a 
relatively  simple  aspect  of 
performance,  such  as  the  number  of 
taps  a  volunteer  makes  in  a  given  time 
limit,  or  can  be  far  more  complicated 
— for  example  one  test  measures  the 
speed  of  both  hand  and  foot  response 
to  various  auditory  and  visual  signals 
and  is  somewhat  analogous  to  the  skills 
required  for  driving. 

A  new  drug 

Schering  are  now  ready  to 
introduce  the  first  product  of  this 
research  into  the  UK.  Lormetazepam 
(also  see  pl022)  is  a  benzodiazepine 
with  a  half-life  of  10-12  hours  and  an 
almost  complete  absence  Of  active 
metabolites.  (A  small  amount  is 
converted  to  lorazepam  but  most  Of 
the  drug  is  converted  to  an  inactive 
glucuronide).  Because  of  these  factors 
there  is  no  accumulation  of  the  drug 
and  it  is  said  to  have  no  hangover 
effects.  (Nitrazepam  has  an  elimination 
half-life  Of  18-28  hours  and 

Continued  on  pl047 
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With  the  launch  of  new  Silvikrin  Supersoap  we 
have  one  or  two  advantages  which  will  take  sales  right 
out  of  this  world. 

Like  the  biggest  support  programme  for  any  soap. 
£2  million  worth. 

Like  the  instant  assurance  of  the  Silvikrin  name. 

Like  the  best  of  soap  trade  margins. 

Like  some  of  the  UK  fs  strongest  sales  muscle, 
which  will  ensure  it  will  be  the  best  distributed  liquid 
soap  in  the  United  Kingdom. 

New  no- waste,  no- mess  Silvikrin  Supersoap. 

With  advantages  like  these,  the  sky  rs  the  limit. 


If  BEECHAM  TOILETRIES  won't  getl< 


./<• 


UNDS 


nthe  shelf.  BEECHAM  TOILETRIES\ 


NURDlffcPEACOCK 

The  Cash  and  Carry  Wholesalers 

Head  Office:  Bushey  Road,  Raynes  Park,  London  SW20  OJJ 

HIL\LliMIOMI>HI  U  I  V 


L 

f,  i 

mf 

PRODUCT 

SIZE 

COST 

MRP 

R.S.P. 

PROFIT  ON 
RETURN 

Haze 

12  x  250ml 

£3.60 

44p 

21.5% 

Floret  Flykiller  (25%  extra  content) 

12 x  169g 

£4.33 

J6fT 

52p 

20.2% 

Harmony  Hairspray 

12  x  110ml 

£4.14 

50p 

20.6% 

Sure  Deodorant  (inc.  New  Sure  for  Men) 

12  x  107ml 

£5.78 

£W 

70p 

20.8% 

Palmolive  Soap(Price  marked  23p) 

12 x bath 

£1.96 

23p 

18.3% 

Domestos(3p  off) 

20  x  large 

£6.29 

451/2p3pc« 

20.5% 

Domestos(5p  off) 

12  x  family 

£5.76 

70p  S^off 

21.1% 

Comfort(Price  marked  461/2p) 

12x1  litre 

£4.11 

461/2p 

15.2% 

Peacock  Kitchen  Towels 

9  x  twin  roll 

£3.02 

43p 

10.2% 

OFFERS  AVAILABLE  FROM  1st  JUNE  UNTIL  19th  JUNE,  1981 


If  you  are  not  already  a  registered 
customer  and  would  like  further  details 
complete  and  post  this  coupon 

To:  Mr.  R.  Bevis,  Nurdin  &  Peacock  Ltd. 
FREEPOST.  London,  SW20  0BR 

am  interested  in  becoming  a  N&P  registered  customer' 


Name 
Trading  as 
Address 


Tel: 


CD30/5 


ALL  OUR  OFFERS  ARE  SUBJECT  TO  AVAILABILITY  AND  VAT  WHERE  APPLICABLE 


ALDERSHOT 

Tel  Aldershot  (0252) 
313058/9/0 

AVONMOUTH 

Tel  Avonmouth  (0272) 
825551 

BARNHAM 

Tel  Vaplon (0243) 
552628 

BRIGHTON 

Tel  Brighton  (0273) 
779731 


CAROIFF 

Tel  Cardiff  (0222) 
757927 

CHATHAM 

Tel  Medway  (0634) 
41621 


COLCHESTER  EASTLEKJH  LOWESTOFT  NORWICH 

Tel  Colchester  (0206)  Tel  Southampton  (0703)  Tel  Lowestoft  (0502)  Tel  Norwich  (0603) 
71281  610816/7/8/9  65168  49029 


PLYMOUTH 

Tel:  Plymouth  (0752) 
708111/2/3 


READING 

Tel  Reading  (0734) 
585739 


STAINES 

Tel  Staines  (81) 
52515 


COWES 

Tel:  Cowes  (0983) 
296511 


CHRISTCHURCH  DAGENHAM 

Tel  Christchurch  (0202)  Tel  01-592  7839 
482071  593  3501 

595  7497 


HANWELL 

Tel  01-579  5297/8 

IPSWICH 

Tel  Ipswich (0473) 
59059 


LUTON 

Tel  Luton (0582) 
583366 


NOTTINGHAM 

Tel  Nottingham  (0602) 
869678/9 


PORTSMOUTH  SIDCUP 

Tel  Portsmouth  (0705)  Tel  01-302  6237 
663563 


NORTHAMPTON  PETERBOROUGH  RAYNES  PARK 

Tel:  Northampton  (0604)  Tel  Peterborough  (0733)  Tel  01-946  9111 
53012  231941 


WALTH AM  ABBEY 

Tel  Lea  Valley  (9) 
715115 
SOUTHEND 

Tel:  Southend  (0702)  WATFORD 
526341/2  Tel  Watford  (92) 

43903 


We  do  not  compote  with  our  customers  - 
we  neither  own  nor  control  any  retail  shops. 
We  neither  wish  nor  Intend  to  serve  members  of  the  general  public. 
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MEDICAL  RESEARCH  health 

^^^^hHUhhi^h  centre  news 


Probing  into 
the  nature 
of  sleep 

Continued  from  pl043 

flurazepam's  major  metabolite,  which 
is  equipotent  with  flurazepam,  has  a 
half-life  of  47-100  hours.) 

Gastric  absorption  is  rapid — over 
80  per  cent  is  absorbed  within  30 
minutes  and  sleep  is  induced  within 
15  minutes.  Lormetazepam  does  not 
shorten  the  phases  of  deep  sleep  and 
although  there  is  some  reduction  in 
REM  sleep  during  the  first  three  hours 
this  is  made  up  later  in  the  night  so 
that  the  total  amount  of  REM  sleep  is 
not  altered.  The  duration  of  hypnotic 
action  is  from  six  to  eight  hours. 

Latest  research  suggests  that 
benzodiazepines  act  in  association  with 
the  CNS  depressant,  gamma 
aminobutyric  acid  (GABA).  This  is  an 
amino  acid  found  uniquely  within  the 
CNS  that  has  an  inhibitory  effect  on 
noradrenergic  and  serotonergic 
pathways.  An  endogenous  ligand 
inhibits  GABA  from  binding  closely  to 
its  receptor  and  it  is  thought  that  the 
benzodiazepines  displace  this  ligand, 
allowing  closer  binding  of  GABA  to  its 
receptor  and  thus  an  amplification  of 
its  inhibitory  effect. 

Lormetazepam  has  a  very  similar 
structure  to  another  short-acting 
benzodiazepine — temazepam.  It  is  a 
3-bydroxy-benzodiazepine  and  differs 
only  in  having  a  chlorine  on  the 
5-<phenyl  group.  This  chlorine  atom 


confers  a  greater  potency  so  that 
lormetazepam  is  effective  in  much 
smaller  doses. 

Schering  say  the  endogenous  ligand 
at  the  GABA  receptor  was  isolated 
last  year.  It  appears  to  be  a 
benzodiazepine  antagonist,  as  would  be 
expected,  but  has  a  very  short 
half-life.  They  are  looking  at  possible 
derivatives  to  see  if  a  longer-acting 
compound  can  be  synthesised. 

With  all  this  research  into  the 
nature  of  sleep,  Schering  may  regret 
that  the  first  fruit  is  yet  another 
benzodiazepine  and  not  a  "great  step 
forward".  However  with  the  vast 
usage  of  hypnotics  they  feel  that 
another  shorter-acting  compound  will 
have  a  place  in  the  market  and  will 
provide  an  additional  force  in  shifting 
physicians'  preferences  away  from  the 
use  of  long-acting  drugs.  Finally 
marketing  lormetazepam  will  not  only 
give  the  company  experience  in  this 
new  therapeutic  area  but  will  help 
fund  further  research.  ■ 


One  of  the  objective  tests  tor 
"hangover"  effects  is  the  flicker 
frequency  test.  The  volunteer  is  asked  to 
press  a  button  whenever  the  light  stops 
flickering.  By  recording  the  frequency  of 
the  flicker  a  measure  of  vigilance  is 
provided 


■Argyle  &  Clyde  Health  Board  is  to 

get  work  started  on  a  £65,000  health 
centre  at  Campbeltown. 

■  Surrey  AHA  plans  extensions  to 
St  John's  health  centre  at 
Hermitage  Road,  Woking. 

■  Cambridgeshire  AHA  plans  to  spend 
£33,000  on  additional  facilities  at  the 
Eaton  Socon  health  centre. 

■  Hants  AHA  (teaching)  has  awarded 
a  £428,000  building  contract  for  a 
health  centre  at  Highland  Road, 
Eastney,  Hants. 

■  Greater  Glasgow  Health  Board  is 

proposing  to  build  a  health  care 
clinic  to  cater  for  20,000  people  at 
Castlemilk,  Glasgow. 

■  A  £272,000  contract  has  been 
awarded  for  the  construction  of  a 
health  centre  at  Sturminster  Newton, 
Dorset  for  the  Dorset  AHA. 

■  Trent  RHA  has  approved  a  £500,000 
health  clinic  on  land  adjoining  the 
War  Memorial  Hospital  at  Ankle  Hill, 
Melton  Mowbray.  Work  is  to  start  in 
July  1982  and  will  take  15  months. 

■  A  health  centre  'is  to  be  built  at 
Kings  Road,  Swanage  for 

Dorset  AHA  in  conjunction  With  the 
Wessex  RHA.  It  will  cost  £450,000 
and  should  be  completed  early  in  1982. 

■  North  Tyneside  AHA  is  to  build  a 
new  £200,000  health  clinic  at 
Meadowell,  North  Shields,  and  is  also 
considering  making  a  £80,000  extension 
to  the  Howdon  health  centre. 

■  North  Yorkshire  County  Council 
plans  to  build  a  residential  and  day  care 
centre  including  a  health  centre  at 
Leyburn  Quarry  Hills,  North 
Yorkshire,  but  tenders  will  not  be 
invited  until  early  next  year. 

■  Hampshire  AHA  is  seeking  tenders 
for  the  £1  million  Havant  health  centre 
at  Petersfield  Road,  which  will  have  a 
pharmacy  and  accommodation  for  21 
general  practitioners  and  clinical  and 
treatment  accommodation. 

■  Croydon  Borough  Council  has  no 
objection  subject  to  conditions  to  a 
plan  for  the  demolition  of  building, 
and  the  building  of  a  three  storey 
block  for  a  community  health  centre 
at  junction  of  High  Street  and 
Woodville  Road,  College  of  Art, 
for  Croydon  AHA. 

■  Rotherham  AHA  has  given  its 
approval  for  a  health  centre  to  be 
built  on  Slough  Hall  Road, 
Thorpe  Hesley  near  Rotherham. 
The  site  is  next  to  the  village  church. 
The  building  should  be  opened  early  in 
1984.  There  is  to  be  accommodation  for 
one  general  practitioner  and  room  for 
another  if  required,  and  it  will  have 
provision  for  a  dispensing  chemist  if  one 
shows  an  interest  in  the  site. 
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Here's  how  Simplicity^  the  No.l  brand,  can  simplify  your  stock. 

Simplicity  is  the  biggest  brand  in  press-ons . . .  brand  leader  in  the  expanding 
sector  of  the  towel  market  (which  is  three  times  as  big  as  the  looped  sector). 

Which  means  by  stocking  new  design  pack  Simplicity  in  a  bigger  way,  you  can: 
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Lit  out  small  unprofitable  brands,  reduce  declining  products,  and  give  more  shelf  space 
)  Simplicity,  the  brand  that  makes  you  the  best  profit. 

So  stock  up  with  Kotex  Simplicity.  Its  the  brand  leader  in  press-on  towels. 

ind  its  completely  flushable.  *Regd.  trademarks  Kimberly-Clark  Corp.  Made  in  England  by  Kimberly-Clark  ®  Limited. 
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sebagjjf  ] 

spells  'Success' 
for  chemists 


HERE'S  YOUR  CHANCE  TO  JOIN  IN. . . 


Seba  Med  products  are  new  here  in  Britain  -  but  for 
years  they've  been  accepted  in  Europe  as  a  reliable  and 
effective  treatment  for  a  range  of  skin-care  problems,  and 
for  their  natural  deodorising  properties. 

Backed  by  a  powerful  all-summer  promotional 
campaign,  including  heavy  consumer  advertising,  Seba 
Med  Cleansing  Bar  and  Seba  Med  Liquid  Cleanser  will 
soon  be  on  sale  in  pharmacies  throughout  Britain,  where 
consumers  will  be  encouraged  to  ask  about  the  special 
care  of  Seba  Med. 

Thanks  to  their  natural  balance  pH  value  of  5.5,  Seba 
Med  products  are  accepted  as  successful  throughout 
Europe  (in  fact,  Seba  Med  cleasning  Bar  is  Germany's  No.1 

medicated  soap).  And  nqw's  your 
chance  to  share  in  this  success 
here  in  Britain  by  stocking  and 
recommending  a  biologically- 
effective  skin-care  product 
they  canl  buy  off  the 

supermarket  shelf. 


fcr  everyone 
[with  sensitive  or 
problem  skin 


seUBmed 


1  ddrtau*  \ 


Ask  for  full  details  of  our  generous 

I       INTRODUCTORY  OFFER 

from  your  usual  wholesaler  or,  in  case  of  difficulty  apply 

direct  to  Seba  Med's  UK  Distributors: 
i=>  n  West  Lane,  Runcorn,  Cheshire 

^Pharmagen  ™s™ 


Don't 

be  caught 
withyqur 
Tubigrip 
down 

More  and  more  GP's  are  prescribing 
Tubigrip-Britain's  top-selling  tubular  support 
bandage -the  more  effective  alternative 
to  crepe. 

Which  isn't  a  great  surprise. 

Easy  to  apply  and  fully  washable,Tubigrip 
is  tops  simply  because  it  puts  patients  first. 

Make  sure  your  stocks  of  Tubigrip  are 
adequate  to  meet  increasing  demand.  Order 
Tubigrip  in  metre  and  half  metre  rolls  through 
your  usual  channels-and  remember  this  is  a 
prescribable  line  which  can  also  be  sold  over 
the  counter. 


THE  TUBIGRIP  PEOPLE 
BATEMAN  -JACKSON 

A  member  of  the  Seton  Group.  Tubiton  House, 
Oldham  OL13HS  England.  Tel :  061-652  2222  (5  lines) 
Telegrams  "Tubiton"  Oldham  Telex:  669956 
Distributors  of  Seton  specialised  surgical  dressings  and  appliances 


Statutory  Committee  continued  from  Pwi8 


which  had  'been  in  a  high  crime  rate 
area  until  recently,  had  'been  burgled 
several  times. 

Earlier,  Mr  Josselyn  Hill,  for  the 
Society,  said  that  in  early  1978 
Nottinghamshire  police  sent  the 
Society  a  letter  received  from  an 
anonymous  "anxious  mum"  alleging 
the  excessive  sales  of  Phensedyl  by 
Mr  Harwood.  A  Society  inspector 
found  that  Mr  Harwood  had  sold  an 
excessive  quantity  which  could  not  be 
properly  accounted  for.  The  evidence 
showed  probable  sales  of  about  2  litres 
a  day  in  October,  1978,  and  1  litre  a 
day  in  August.  Forged  prescriptions 
had  come  to  light  during  the  Phensedyl 
inquiries. 

Mr  Harwood  told  the  Committee 
that,  once  it  was  brought  to  his 
attention,  he  realised  his  Phensedyl 
sales  were  excessive.  He  had  since  only 
dispensed  it  on  prescription.  He  would 
not  have  dispensed  the  forged 
prescriptions  had  he  had  the  slightest 
suspicion  that  they  were  forged.  At  the 
time,  he  was  dealing  with  900  to  1 ,000 
prescriptions  a  month. 

A  47-year-old  Glasgow  man, 
described  by  his  doctor  as  a  "brilliant 
pharmacist",  was  reprimanded  for 
misconduct.  Sir  Stanley  warned 
Mr  John  Glass  that  if  he  was  found 
guilty  of  misconduct  again  he  could 
face  being  struck  off  the  register  for  a 
considerable  time.  Mr  Glass,  who  has  a 
shop  in  Gallowgate,  has  been  a 
pharmacist  for  26  years. 

In  giving  the  Committee's  decision, 
Sir  Stanley  said  Mr  Glass  had 
dispensed  a  different  drug  from  the 
one  prescribed  with  moderately  serious 
consequences  to  the  health  of  a  patient. 
There  was  no  suggestion  that  it  was 
other  than  a  mistake,  but  it  clearly 
represented  negligence.  Tt  was  further 
established  that  Mr  Glass  had  opened 
new  premises  which  did  not  conform  to 
the  plan  expected  for  registration. 
The  matter  has  since  been  rectified. 

The  Committee  also  took  into 
account  the  fact  that  Mr  Glass  was 
convicted  of  two  offences  at  Glasgow 
Sheriff's  Court,  last  November. 
He  was  admonished  and  dismissed, 
which  constitutes  a  conviction  in 
Scottish  law,  of  failing  to  keep  his 
Controlled  Drugs  in  safe  custody  and 
fined  £50  for  failure  to  make  proper 
entries  in  his  Controlled  Drugs  register. 

Earlier,  Mr  Glass's  doctor,  had  told 
the  Committee  that  Mr  Glass  was  one 
of  the  most  brilliant  pharmacists  he 
knew.  He  had  personal  and  health 
problems,  and  was  under  stress  at  the 
time  of  the  offences  and  the  other 
matters  of  complaint  last  year. 
Mr  Lawrence  Nesbit,  for  Mr  Glass, 
said  that  he  had  served  the  community 
well  for  many  years  in  this  particularly 
rough  area  of  Glasgow. 


Potential  public  hazard 

A  70-year-old  Putney  pharmacist  who 
"lived  in  'fear"  of  break-ins  told  the 
Committee  that  he  had  been  attacked 
by  young  people  in  his  shop,  and  had 
been  lucky  to  get  away  without  injury. 
He  had  not  had  a  holiday  for  27  years, 
and  spent  seven  days  a  week  on  the 
premises,  he  said.  The  situation  was 
intolerable. 

Mr  Frederick  Wise  was  appearing 
before  the  Committee  on  a  complaint 
by  the  Society's  Council,  which  alleged 
among  other  things  that  the  condition 
of  his  premises  in  Lower  Richmond 
Road  were  a  potential  hazard  to  the 
public.  The  Council  said  that  he  had 
been  given  a  final  warning  to  clean 
them  up  last  June.  In  evidence  Mr  Wise 
admitted  all  the  complaints  made 
against  him  by  the  inspectors,  but  said 
that  some  of  their  allegations  were  a 
little  exaggerated.  He  had  done  his 
best  to  tidy  up  his  premises,  he 
claimed. 

Mr  Timothy  Staton,  one  of  the 
four  inspectors  who  gave  evidence, 
raid  that  he  had  told  Mr  Wise  in 
April  1980  that  his  dispensary  did  not 
meet  the  required  standards.  It  was 
very  untidy,  the  floor  was  littered  with 
bottles  and  boxes,  and  the  dispensary 
bench  was  covered  with  bottles.  The 
Committee  found  that  misconduct  had 
been  established,  but  decided  to  give 
Mr  Wise  six  months  in  which  to  bring 
his  premises  up  to  standard. 
Sir  Stanley  warned  that  if  he  did  not 
comply  he  would  be  struck  off. 

The  Committee  also  found  another 
pharmacist,  Mr  Arthur  Chalmers, 
Saracen  Street.  Glasgow,  guilty  of 
misconduct.  But  it  postponed  imposing 
a  penalty  until  early  next  year  to  give 
him  an  opportunity  to  bring  his 
premises  up  to  the  standards  required. 

Mr  Alan  Davidson,  an  inspector, 
said  that  he  warned  Mr  Chalmers 
about  the  condition  of  his  dispensary 
last  May.  He  had  noted  some 
improvement  in  the  conditions  by  the 
end  of  last  year,  but  half  the 
dispensary  area  was  still  untidy  and 
dirty  last  week.  In  a  written  statement, 
Mr  Chalmers  claimed  that  the  chronic 
shortage  of  space  gave  the  impression 
of  disorder. 

Medicinal  sales 

Trowbridge  pharmacist,  Robert  Aplin, 
was  reprimanded  for  allowing 
medicines  to  be  sold  and  dispensed 
from  his  shop  in  Silver  Street,  when  no 
pharmacist  was  present.  But  the 
Committee  accepted  his  explanation 
that  he  was  away  on  urgent,  distressing 
private  business. 

Mr  Aplin  appeared  before  the 
Committee  following  his  conviction 


by  Trowbridge  magistrates  on  six 
offences.  He  had  pleaded  guilty  to 
one  charge  of  unlawfully  selling  and 
five  charges  of  unlawfully  supplying 
medicinal  products  from  his  pharmacy 
when  no  pharmacist  was  present. 
He  was  fined  £120  and  ordered  to  pay 
£50  costs. 

Mr  Josselyn  Hill  said  Mr  Aplin  was 
absent  for  about  50  minutes  and  had 
given  no  proper  instructions  that  his 
staff  should  not  dispense  or  sell 
pharmacy-only  medicines.  Mr  Anthony 
Jackson,  a  Society  inspector,  said  he 
visited  the  shop  on  December  17, 
1979,  and  was  told  Mr  Aplin  had 
been  out  for  about  ten  minutes  and 
would  be  back  soon.  While  he  was 
waiting  he  saw  assistants  selling 
medicine  which  could  only  be  sold 
under  the  supervision  of  a  pharmacist. 
He  also  saw  prescriptions  dispensed 
and  given  out  to  customers.  He  bought 
a  bottle  of  Night  Nurse  and  an 
assistant  sold  it  to  him  without 
question. 

Mr  Aplin  said  he  had  to  see  his 
solicitor  on  urgent  distressing  business 
and  did  not  tell  anyone  he  was  going 
He  thought  he  would  only  be  a  few 
minutes.  His  staff  were  now  much 
more  aware  of  pharmacy-only  items. 
Sir  Stanley  said  Mr  Aplin  had  long 
experience  and  high  reputation,  and 
the  Committee  hoped  there  would  be 
no  recurrence. 

No  action  was  taken  by  the 
Committee  against  Mrs  Usha  Patel, 
a  pharmacist  superintendent  whose 
company  had  been  involved  in  the 
unlawful  sale  of  a  medicinal  product 
at  its  Watford  pharmacy.  But  they 
reprimanded  F.  T.  Taylor  (Pharmacy 
Newport  Pagnell)  Ltd,  of  High  Street. 
Newport  Pagnell,  for  "an  obvious  and 
clear  breach  of  statute." 

Mr  Josselyn  Hill  told  the 
Committee  that  Mrs  Patel's  husband, 
a  nonjpharmacist,  had  sold  Famel 
syrup  to  a  Society's  inspector  at  the 
company's  shop  in  Whippendell  Road, 
Watford,  on  February  16,  1980. 
This  had  led  to  the  company,  of 
which  both  Mr  and  Mrs  Patel  are 
directors,  being  fined  at  Watford 
Magistrates  Court  last  November. 

Mrs  Patel  who  lives  at  Tennyson 
Drive,  Newport  Pagnell,  said  in 
evidence,  that  the  company  had  since 
sold  the  Whippendell  Road  shop  but 
still  carried  on  business  at  High  Street, 
Newport  Pagnell.  She  was  permanently 
based  at  Newport  Pagnell  and  had 
run  the  Whippendell  Road  shop  with 
a  pharmacist  manager  on  four  days  a 
week  and  a  local  pharmacist  on 
Saturdays.  She  would  not  have  kept 
the  Whippendell  shop  open  on  the 
afternoon  when  the  offence  occurred, 
had  she  known  that  the  pharmacist 
had  not  returned  after  lunch.  ■ 


Chemist  &  Druggist    30  May  1981 


\festric,  the  m< 

ill  ^        W&  e 


whol 


alei 


Simplicity 


Paddi 

COSIFITS 


Offer  Price 
24  X  No.2 

£8.88 

Sell  at  52p 


Offer  Price 
12  X  Over  20lb 

£13.44 

Sell  at  1 .34p 


Paddi  

COSIFITS 


\  MEMBER 

'price 


MEMBER 
PRICE 


£8.472 

Sell  at  49p 


£12.84 

Sellat1.29p 


^Profit 
on  Cost 

202 


Product 

Normal 

Vestric  Offer 

Vantage 

Profit  on 

Size/Pack 

Price 

R.S.P. 

Price 

R.S.P. 

Price 

R.S.P. 

Cost  % 

kbtt>x  Simplicity  No.l  E.V.  Pack 

24X10 

9.77 

.61 

7.968 

.47 

7.608 

.44 

20 

Simplicity  No.2  E.V.  Pack 

24X10 

10.79 

.67 

8.88 

.52 

8.472 

.49 

20 

Delrosa  Orange  &  Rosehip  Syrup 

24X  170ml 

9.02 

.54 

7.44 

.43 

6.936 

.40 

20 

Rosehip  Syrup 

12  X  340ml 

8.18 

.98 

6.744 

.78 

6.312 

.73 

20 

Rosehip  Syrup 

12X510ml 

11.02 

1.32 

9.096 

1.05 

8.460 

.97 

20 

Blackcurrant 

24  X  170ml 

9.850 

.59 

8.112 

.47 

7.632 

.44 

20 

Paddi  Cosifits  Up  To  101b 

X12 

10.00 

1.23 

7.992 

.80 

7.62 

.76 

20 

Cosifits  10  To  201b 

X12 

12.20 

1.525 

9.864 

.99 

9.42 

.94 

20 

Cosifits  Over  201b 

X12 

16.67 

2.08 

13.44 

1.34 

12.84 

1.29 

20  1 

Normal 

Vestric 

Vantage 

Profit  on 

Product 

Size/Pack 

Price 

R.S.P. 

Price 

R.S.P. 

Price 

R.S.P. 

Cost% 

Libresse  Bodyform  (20  For  Price  of  12  Pack) 

20X12 

8.85 

7.04 

.49 

6.84 

.47 

20 

Lil-Lets  Mini 

48X10 

10.80 

.31 

10.56 

.30 

20 

24X20 

10.44 

.60 

10.152 

.58 

20 

Regular 

48X10 

11.664 

.34 

11.328 

.32 

20 

24X20 

11.256 

.65 

10.944 

.63 

20 

Super 

48X10 

12.672 

.37 

12.336 

.35 

20 

24X20 

12.312 

.71 

11.952 

.69 

20 

Super  Plus 

48X10 

13.584 

.39 

13.20 

.38 

20 

24X20 

13.296 

.76 

12.936 

.74 

20 

Sunsilk  Shampoo 

12X  130ml 

5.912 

.73 

4.176 

.48 

4.056 

.47 

20 

Supersoft  Hairspray 

12X  200ml 

7.11 

.93 

5.46 

.63 

5.304 

.61 

20 

Shampoo 

12X  150ml 

5.12 

.64 

3.90 

.45 

3.792 

.44 

20 

Rave  Hairspray 

12X  180ml 

9.43 

1.18 

7.14 

.82 

6.936 

.80 

20 

12  X  280ml 

12.46 

1.56 

9.432 

1.09 

9.168 

1.06 

20 

Tender  Touch  wool  Roll 

36XHandi 

5.43 

.24'/2 

4.32 

.I6V2 

4.212 

.16 

20 

36  X  Med 

9.15 

.41 

7.308 

.28 

7.092 

.27 

20 

30XEcon 

17.675 

.95  >/2 

14.10 

.65 

13.71 

.63 

20 

Pleat 

36XSml 

6.78 

.30'/2 

5.40 

.21 

5.256 

.20 

20 

30XEcon 

13.25 

.71  Vt 

10.56 

.49 

10.29 

.47 

20 

Puff  White 

36X50 

6.15 

.27  Vi 

4.896 

.19 

4.752 

.18 

20 

12X100 

3.81 

.5V/2 

3.036 

.35 

2.952 

.34 

20 

it  competitive 
n  your  area 


Elastoplast 


Offer  Price 
12  X  Large 

£4.092 

Sell  at  47p 


i  MEMBER 
'  PRICE 


£3.912 

Sell  at  45p 


fProfit  1 
Ion  Cost 

120? 


BRUT  33 


Offer  Price 
12  X198G 

£7.80 

Sell  at  90p 


MEMBER 
PRICE 


£7.39 

Sell  at  85p 


Crest 

Offer  Price 

48  X  Large 

£9.648 

Sellat28p 

<VAnTACE>M!£fER 

£9.21 6 

Sellat26p 

I  )*..!■  WW 

Hi 
ill 


^Profit  1 
ionCostl 

20^ 


Normal 

Vestric  Offer 

Vantage 

Profit  on 

'roduct 

Size/Pack 

Price 

R.S.P. 

Price 

R.S.P. 

Price 

R.S.P. 

Co8t% 

Crest  Plus 

48XLge 

9.648 

.28 

9.216 

.26 

20 

36XExLge 

10.08 

.39 

9.612 

.37 

20 

24XFam 

8.328 

.48 

7.944 

.46 

20 

1RI  T33  Ultra  Dry  Antiperspirant/Deodorant 

12Xl98g 

9.35 

1.20 

7.80 

.90 

7.39 

.85 

20 

33%  Extra  Value  Pack 

Elastoplast  Airstrip/Fabric 

12  X  Handy 

3.185 

.43 

2.544 

.29 

2.436 

.28 

20 

12XLge 

5.115 

.69 

4.092 

.47 

3.912 

.45 

20 

12XEcon 

7.260 

.98 

5.82 

.67 

5.556 

.64 

20 

Normal 

Vestric 

Vantage 

Profit  on 

Product 

Size/Pack 

Price 

R.S.P. 

Price 

R.S.P. 

Price 

R.S.P. 

Coat  % 

'ender  Touch  Puff  Coloured 

36X50 

6.54 

.29V2 

5.22 

.20 

5.076 

.19 

20 

12X100 

3.970 

.53  Vi 

3.168 

.37 

3.084 

.36 

20 

lacleans  Toothpaste 

36XStd 

9.61 

.41 

4.788 

.18 

4.644 

.18 

20 

36XLge 

14.07 

.60 

7.02 

.27 

6.804 

.26 

20 

24XEcon 

12.66 

.81 

6.312 

.36 

6.12 

.35 

20 

lodymist  Roll-On 

12X50ml 

6.88 

.88 

4.20 

.48 

4.08 

.47 

20 

Aerosol 

12XMed 

8.60 

1.10 

4.98 

.57 

4.86 

.56 

20 

mpulse  Body  Spray 

12X75ml 

8.024 

.99 

7.02 

.87 

6.66 

.83 

30 

lum  Rollette 

12X30ml 

5.748 

.74 

4.488 

.54 

4.40 

.53 

25 

Refill 

12X30ml 

5.244 

.67 

3.276 

.40 

3.216 

.39 

25 

'aseline  Petroleum  Jelly 

36XNo  1 

12.69 

.53 

10.44 

.40 

10.188 

.39 

20 

Kleenex  Super  3 

24X65 

10.93 

.68 

9.09 

.53 

8.928 

.52 

20 

Soft  White/Soft  Colour 

24X150 

9.38 

.59 

7.82 

.46 

7.656 

.45 

20 

Man  Size 

36  X  Single 

2.51 

.lOVz 

2.13 

.8V2 

2.088 

■  IVz 

20 

48  X  Triple 

10.03 

.31 

8.40 

.25 

8.256 

.24 

20 

4»x'inpie         iu.03  .31 

gjrjScp  Vestric 


We're  always  there,  we  always  care. 


Vestric  Limited,  West  Lane, 
Runcorn,  Cheshire,  WA7  2PE. 

Offers  available  June.  E&OE 


LETTERS 


Betrayed 

Thank  you  for  printing  my  letter  in 
which  I  complained  that  Safeway  have 
been  enabled  to  sell  Cow  and  Gate 
Premium  for  4p  less  than  my  best 
buying  price.  Your  sympathetic 
editorial  comment,  and  the  supportive 
telephone  calls  from  colleagues, 
reassure  me  that  many  others  share 
my  feeling  of  betrayal. 

The  "proof"  from  Cow  and  Gate 
that  Sa'feway  makes  a  profit  of  lp 
per  packet  is  further  evidence  that 
betrayal  exists;  as  you  aptly  observe 
"this  sort  of  pricing  is  in  no-one's 
interest".  It  would  appear  therefore 
that  Cow  and  Gate  are  now  enabling 
Safeway  to  grasp  a  larger  share  of  our 
babycare  and  general  health  care 
market.  I  suppose  that  is  what  friends 
are  for. 

Cow  and  Gate's  spokesman  should 
have  contained  his  remarks  to  the 
distributive  savings  which  may  be 
made  by  supplying  larger,  albeit  fewer, 
outlets.  I  reject  his  assertion  that 
out-of-stock  situations  result  in 
reduced  sales — this  claim  simply 
underlines  his  ignorance  of  a  profession 
charged  with  the  responsibility  of 
providing  essential  medication  or,  in 
this  case,  nutrition.  His  remarks  add 
insult  to  injury. 

I  do  not  believe  that  chemists  are 
entitled  to  monopolise  the  sale  of 
babyfoods;  I  am  merely  outraged  that 
I  can  be  branded,  unjustly,  as  a 
profiteer. 

During  the  last  four  weeks  I  have 
bought  and  sold  136  dozen  jars  of 
Cow  and  Gate  babymeals.  Do  I  not 
deserve,  therefore,  better  treatment 
from,  as  its  spokesman  said,  "the 
largest  babyfood  company  in  the  UK"? 

For  me  there  is  little  comfort  in 
the  knowledge  that  I  have  helped  it 
be  so. 

Frank  Nicolson 

Edinburgh 


Missing  out? 

It  seems  from  Xrayser's  comments  in 
Topical  Reflections  (May  16)  that  he 
thinks  we  have  pressed  the  wrong 
"button"  again.  We  are  sorry  that  he 
feels  he  can  no  longer  stock  Polaroid 
cameras,  but  we  are  delighted  that  his 
present  Polaroid  1000  stocks  have  been 
selling  during  a  period  that  is  normally 
thought  of  >by  the  photographic  trade  as 
dead. 

We  regret  that  Xrayser  will  not  be 
taking  advantage  of  the  activity  that  our 


massive  television,  Press  and  poster 
campaigns  will  almost  certainly  bring  to 
other  Polaroid  camera  stockists  this 
Spring  and  Summer. 

We  hope  that  he  will  continue  to 
sell  Polaroid  products  in  the  form  of 
the  new  Supercolor  film  and  Lookers  by 
Polaroid  sunglasses,  as  we  would  be 
sorry  to  lose  any  customer.  Perhaps  he 
will  decide  to  "push  the  button"  at  a 
later  stage. 
Tim  How 

Marketing  manager 

Consumer  photographic  department 

Polaroid  (UK)  Ltd. 

Medicines  from 
pharmacies 

Since  the  publication  of  the  Press 
report  of  the  April  NPA  Board 
meeting  (C&D,  May  16,  p934)  which 
referred  to  certain  proprietary 
medicines,  information  has  reached  us 
which  calls  for  further  comment. 

Neither  Anthisan  cream  nor 
Brolene  eye  ointment  has  in  fact  been 
reformulated.  Both  will  remain 
pharmacy  only  and  May  and  Baker 
are  currently  promoting  them  strongly 
as  products  which  can  confidently  be 
recommended  by  pharmacists.  We 
understand  that  there  has  been  a 
change  in  the  manufacturing  process 
resulting  in  an  increase  in  shelf  life 
from  one  to  three  years;  this  is  to  be 
welcomed.  The  confusion  was  caused 
by  a  misunderstanding  between  one  of 
our  members  in  his  pharmacy  and  one 
of  the  company's  representatives. 
May  and  Baker  tell  us  that  they  see 
pharmacists  playing  a  major  role  in  the 
expansion  of  the  OTC  medicines 
market,  to  the  advantage  of  the 
company  and  pharmacists  alike.  They 
regard  restriction  of  medicines  to 
pharmacy  only  as  an  integral  part  of 
that  philosophy.  We  are  glad  to  accept 
their  statement  that,  as  a  matter  of 
company  policy,  all  their  OTC  human 
medicines  will  remain  pharmacy  only; 
they  thus  deserve  our  support. 

Warner-Lambert  UK  Ltd  have  sent 
us  an  assurance  that  the  reformulation 
of  Anusol  ointment,  and  consequent 
change  in  legal  category  from  P  to 
GSL,  does  not  presage  a  widening  in 
distribution  of  this  product,  which  will 
remain  strictly  pharmacy-only.  We  are 
very  glad  to  accept  this  assurance. 

May  I,  however,  use  your  columns 
to  invite  any  manufacturer  who  decides 
to  reformulate  his  product  to  inform 
us  of  the  change.  The  NPA 
information  department  is  consulted 


very  frequently  by  pharmacists  on  such 
matters,  and  we  will  gladly  include  a 
note  in  our  monthly  newsletter.  I  am 
sure  that  manufacturers  will  agree  that 
it  is  important  to  keep  pharmacists 
fully  informed  about  formulation 
matters,  especially  where  a  change 
involves  active  ingredients  or 
affects  legal  classification. 
T.  P.  Astill 
Director,  NPA 


Let  us  speak 

Who  remembers  Albert  Hall?  Having 
attended  that  meeting  (as  a  student 
I  hasten  to  add)  my  lasting  memory 
is  of  the  crowds  of  pharmacists  from 
all  over  the  country  who  were  prepared 
to  give  up  a  Sunday  to  debate  an  issue 
which  they  believed  vital  to  the 
profession. 

Whilst  I  have  no  wish  to  level  any 
criticism  against  our  elected 
representatives  there  comes  a  time  in 
every  democracy  when  a  referendum 
is  required.  This  enables  the  leaders  to 
press  forward,  secure  in  the  knowledge 
that  they  have  a  clear  mandate  from 
their  electors. 

I  do  not  believe  that  the  average 
general  practice  pharmacist  is  either 
complacent  or  has  his  head  in  the 
sand.  I  do  believe  that  he  or  she  is  a 
busy  person  committed  to  the 
pharmacy  five-and-a-half  days  per 
week  and  probably  disillusioned. 
I  consider  that  the  time  is  right  for 
a  mass  meeting  and  referendum  to 
make  a  loud  noise  in  the  country 
saying  that  we  are  fed  up  with  being 
pawns  in  the  game  of  party  politics. 

I  call  upon  the  Society,  the 
National  Pharmaceutical  Association 
and  the  Pharmaceutical  Services 
Negotiating  Committee  to  organise  such 
a  meeting  to  debate  freely  and  openly 
the  questions  which  are  vital,  not  only 
to  our  welfare,  but  also  the  whole 
national  service. 

Let  us  demand  with  one  loud  voice 
the  full  implementation  of  the 
Franks  Report,  including  a  new 
contract  on  a  proper  commercial  basis 
which  we  can  all  understand.  Let  us 
also  demand  legislation  on  rural 
dispensing — in  today's  motorised 
society — and  also  on  pharmacy 
distribution. 
Roger  M.  King 
Hull 


VAT  refunds 

All  contractors  will  be  aware  of  the 
cash-flow  problems  arising  from  the 
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Customs  &  Excise  computer  staffs 
industrial  action.  The  results  of  the 
FSNC's  negotiations  so  far,  though 
commendable,  are  proving  to  he 
inadequate  to  deal  with  the  escalating 
financial  problems. 

It  is  evident  to  us  fhat  an  increasing 
number  of  contractors  are  now  unable 
to  meet  their  bills.  Co-operation  must 
therefore  be  sought  from  all 
wholesalers  and  manufacturers  to  put 
in  suspension  the  VAT  elements  of 
their  accounts;  it  can  only  be 
equitable  if  'this  freezing  of  the  VAT 
is  observed  all  down  the  supply  line, 
right  back  to  the  manufacturer  and 
possibly  their  raw  material  supplier. 

We  therefore  appeal  to  every 
segment  of  the  supply  chain  to  accept 
and  implement  this  "VAT  freeze", 
otherwise  an  ever  increasing  number 
of  chemist  contractors  will  be  unable 
to  withstand  the  burden  of  diminished 
cash  flow  with  all  that  implies. 
J.  E.  H.  Baker 
Secretary,  Coventry  Local 
Pharmaceutical  Committee 
Kenilworth,  Warwickshire 


Convinced? 


I  wonder  how  many  rural  pharmacists 
are  convinced  by  the  reasons  put 
forward  in  Dr  Vaughan's  letter  (C&D 


May  16,  p929). 

"...  a  written  prescription  would  not 
necessarily  be  available  for 
comparison".  Why  should  it  not  be 
available?  The  implication  is  that  the 
doctor  writes  up  his  prescription  at  a 
later  date,  after  the  medicine  has  been 
collected  by  the  patient.  I  know  of  no 
other  government  department  which 
would  accept  such  a  bizarre  method  of 
ordering  and  I  feel  sure  the  public 
auditor  would  be  shocked  if  such  a 
proposition  were  put  to  him. 

"A  doctor  is  less  likely  to  be 
available  without  notice,  than  a 
pharmacist,  to  verify  particulars." 
Surely  a  doctor  is  almost  invariably  in 
his  surgery  during  surgery  hours  and  I 
see  no  reason  why  an  inspector  should 
not  restrict  his  visit  to  surgery  hours. 

In  passing  I  wonder  if  some  forensic 
buff  could  tell  us  if  it  is  in  order  for  a 
POM,  or  indeed  a  CD  medicine  to  be 
handed  out  from  a  surgery,  to  a 
patient,  except  under  the  direct 
supervision  of  a  doctor?  If  this  is  so, 
the  Medicines  Act  is  a  nonsense  and 
the  prosecution  of  pharmacists  for 
allowing  Tixylix  and  Night  Nurse  to  be 
sold  without  their  knowledge,  is  surely 
pure  hypocrisy. 

Perhaps  these  are  some  aspects 
worthy  of  investigation  by  the  infant 
RPA. 
'Clovis' 


Available  for  what? 

One  of  the  reasons  advanced  by 
Doctor  Gerard  Vaughan  for  declining 
to  introduce  a  testing  scheme  for 
dispensing  doctors  is  particularly 
interesting,  viz,  that  "the  doctor  is 
less  likely  than  the  pharmacist  to  be 
available  without  notice.  .  .  ." 

I  dare  say  my  long-standing  friend 
John  Davies  would  be  glad  to  know 
that  he  and  other  rural  pharmacists 
might  avoid  the  testing  scheme  simply 
by  being  unavailable  (except  by 
appointment),  but  a  more  serious 
implication  of  the  Minister's 
observation  is  that,  presumably, 
dispensing  may  be  carried  out  in  the 
doctor's  absence,  or  at  the  very  least, 
without  that  degree  of  supervision 
which  the  pharmacist  is  required  to 
provide. 

Indeed,  one  might  go  so  far  as  to 
say  that  there  could  be  little  objection 
to  doctor  dispensing  provided  that  it 
was  conducted  on  the  same  basis  as 
that  obtaining  in  the  pharmacy. 
This  would  require  the  doctor,  in 
addition  to  submitting  to  the  indignity 
of  the  testing  procedure,  to  accept 
prescriptions  originating  from  other 
practices  than  his  own;  this  in  turn 

Continued  overleaf 


TABLETS 

have  moved 

rhis  well  known  product  is  now  part  of  the  Strenol  range  of 
products  being  distributed  for  Strenol  by  Farillon  Ltd., 
Bryant  Avenue,  Romford,  Essex  RM3  OPJ. 
(Tel:  Ingrebourne  71136). 

ep  tablets  will  continue  to  be  available  from  your  usual 
wholesalers  and  for  further  information  please  contact 
Farillon  Ltd. 

 Strenol  Products  Ltd. 

London  NW117TH 


DON'T  ACCEPT  ANY  QUOTE 
FROM  ANY  SHOPFITTING 
COMPANY 
UNTIL  YOU  VE  SPOKEN 


TO  US 


CUT  THE  COUPON 


Modernise  with  Magnum  and 
increase  your  turnover!  By 
following  a  planned  approach 
to  your  refit,  you  will  gain  NEW 
CUSTOMERS  AND  SELL  MORE 
TO  EXISTING  ONES.  Magnum 
Opus  have  produced  a  new 
generation  of  shopfitting 
equipment,  specifically  designed 
for  environmental  selling 
techniques,  using  the  best  in  up 
to  date  materials  and  mix  and 
match  colour  schemes. 

Our  Salesmen  are  highly 
qualified,  and  with  their 
experience  to  draw  from,  will 
advise  on  the  best  way  to  layout 
your  shop  in  order  to  achieve 
maximum  sales.  Need  we  say 
more  —  send  in  the  coupon 
today  and  we  will  do  the  rest. 


More  details  please 

Name   

Company  

Address   


CD5j 


Tel:  

Magnum  Opus  Ltd., 

The  Maltings,  Southminster, 

Essex. 

Tel:  (0621)  772248. 
Magnum  Opus  Ireland  Ltd., 
80  Broadford  Drive,  Ballinteer, 
Dublin  16. 
Tel:  Dublin  942456. 

Magnum  I 

IhopfjttingsJ 
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NEWS  EXTRA 


WESTMINSTER 
REPORT 


Control  by  'gnomes' 
in  cosmetic  world 

The  Cosmetic  Toiletry  and  Perfumery 
Association  is  respected  throughout 
Europe — but  often  finds  itself  alone  in 
trying  to  "work  to  the  rules".  That 
was  claimed  by  the  Association's  new 
chairman,  Mr  Cyril  Ashley  (chairman 
L'Oreal  UK)  at  the  annual  dinner  last 
week. 

Mr  Ashley  contended  that  Britain 
took  a  pragmatic  viewpoint,  which  led 
to  argument  with  other  governments 
and  associations.  Unfortunately,  the 
"gnomes  of  Brussels"  were  always 
thinking  up  new  'directives  to  control 
the  industry — despite  its  excellent 
record  of  safety.  The  industry  was 
highly  competitive,  he  pointed  out,  and 
depended  on  the  quality  of  its  products 
for  survival. 

Thanking  the  many  government 
officials  present  at  the  dinner  for  the 
support  they  had  given  'in  European 
negotiations,  Mr  Ashley  said  the 
Association  would  continue  to  ask  for 
help  in  resisting  any  legislation  which 
did  not  lessen  risk  to  health,  reduce 
cost  to  the  consumer,  or  achieve 
harmonisation  within  the  EEC.  ■ 

Unichem  reviewed 

Mr  Peter  Dodd  of  Unichem  has  been 
outlining  the  progress  made  'by 
Unichem  in  the  ten  years  he  has  been 
managing  director,  from  a  poor  fifth 
in  the  pharmaceutical  wholesale  league 
to  a  healthy  second  to  Vestric  with 
sales  of  £200  million  and  a  17  per  cent 
market  share. 

An  article  in  the  Financial  Times 
notes  that  changes  have  heen  made 


Letters 


Continued  from  previous  page 
would  lead  to  (a)  much  higher  stock 
'levels,  (b)  considerable  time  spent 
explaining  to  elderly  patients  just  how 
to  complete  the  hack  of  the  FP10, 
(c)  returning  forms  to  the  preserver 
and/or  (in  the  case  of  CD  scripts) 
correct  presentation. 

The  list  of  problems  is  an  extensive 
one  and  would  certainly  reduce  the 
attractions  of  dispensing  for  the  doctor 
who  (dare  one  say  it?)  recognised  only 
the  profits  to  be  derived  from  his 
present  over^protected  situation. 
R.  B.  A.  Johns 
Bearley,  Warwickshire 


Mr  Cyril  Ashley,  CTPA's  new  chairman 

possible  by  altering  the  composition  of 
the  board.  In  1971  it  was  dominated  by 
pharmacists  who,  he  claimed,  were 
ill-equipped  to  grapple  with  the  day  to 
day  management  of  big  scale  business, 
but  now  has  four  professional 
managers. 

The  pharmacist  members  guide 
policy,  he  says,  through  a  system  of 
seven  regional  committees  that  meet 
the  four  executives  three  or  four  times 
a  year.  But  the  executive  team  decide 
policy. 

Unichem's  stockturn  on  ethicals  is 
put  at  a  satisfactory  14  times  a  year 
with  just  256  of  the  10,000  to  12,000 
lines  carried  contributing  60  per  cent 
of  ethical  sales.  OTC  stock  turn  is  eight 
times  a  year  and  "not  good  enough" 
but  is  to  remedied  by  fine  tuning  of  the 
stock  control  system. 

Mr  Dodd  says  that  in  the  future 
Unichem  will  not  be  tempted  like  some 
of  its  rivals  to  sacrifice  profits  for 
greater  volume  but  will  develop  brands 
through  advertising  that  can  be  bought 
only  at  independent  chemists.  ■ 

A  second  'revolution5 

Pharmaceutical  expenditure  in  Europe 
is  likely  to  increase  proportionately 
while  overall  health  expenditure  levels 
off  or  falls,  according  to  the  latest 
Office  of  Health  Economics  Briefing. 
OHE  foresees  a  "second  therapeutic 
revolution"  based  on  fundamental 
discoveries  in  molecular  biology  and 
genetics. 

The  Briefing  shows  that  in  the 
European  Community  pharmaceutical 
expenditure  fell  from  about  25  per  cent 
of  health  spending  in  1960  to  little  more 
than  15  per  cent  in  1978.  It  is  this  fall 
in  European  pharmaceutical 
expenditure  which  is  likely  to  be 
reversed. 

"Trends  in  European  Health 
Spending."  Briefing  No  14  (£0.30), 
Office  of  Health  Economics,  12 
Whitehall,  London  SW1A  2DY.  ■ 


Pharmaceutical 
costs  up  22  pc 

Provisional  figures  suggest  that  the  net 
cost  of  pharmaceutical  services  in 
England  for  the  year  ended  March  31 
increased  by  21.9  per  cent  to  £928.2 
million.  This  is  the  highest  percentage 
increase  since  the  25.3  per  cent 
recorded  in  1978. 

Payments  to  pharmacists  and 
appliance  contractors  reached  £736.6m 
for  the  cost  of  drugs  (a  22.2  per  cent 
increase)  and  £198.2m  for  fees  (£602.9m 
and  £146.9m  respectively  in  1980). 
Payments  to  dispensing  doctors  were 
£50. 9m  for  drugs  and  £13m  for  fees 
(£40.5m  and  £10.3m  in  1980).  The 
figures  were  given  by  the  Health 
Minister  in  a  Commons  written  answer 
last  week.  '■ 

Increases  in 
notional  salary 

The  following  percentage  increases  in 
notional  salary  have  been  awarded  to 
pharmacists  in  recent  years,  Dr  Gerard 
Vaughan  announced  in  the  Commons 
last  week:  1965  5,  1966  3,  1967  17, 
1968  3,  1969  4,  1970  12,  1971  8,  1972 
8,  1973  5,  1974  17,  1975  22,  1976  7, 
1977  4,  1978  10,  1979  47,  1980  14.  A 
6  per  cent  increase  has  been  offered 
for  1981.  ■ 

Hours  unchanged? 

Amendment  of  the  Shops  Act  1950 
was  unlikely  in  the  near  future  because 
of  "pressure  on  the  legislative 
programme,"  Lord  Sandys,  deputy 
chief  whip,  told  the  House  of  Lords 
last  week. 

Speaking  during  a  debate  on  the 
need  to  permit  more  flexible  trading 
hours,  he  said  peers  should  not  expect 
too  much  from  the  current 
examination  of  the  legislation.  The 
purpose  was  to  take  stock  of  the 
position  with  a  view  to  establishing 
"what  degree  of  concensus  there  might 
be  for  change". 

Earlier,  Lord  Jacques  said 
shopkeepers  wanted  to  see  a  thorough 
review  and  proper  consultation.  It  was 
time  to  get  rid  of  the  anomalies  that 
were  a  blot  on  the  present  law. 

Another  speaker,  Lord  Simon  of 
Glaisdale  thought  opening  hours  should 
be  left  to  market  forces  and  the 
commercial  good  sense  of  the 
shopkeeper.  ■ 
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Boots  maintain  margins  but 
retailing  hit  by  costs 


Boots'  results  for  the  year  ended  March 
31  reveal  a  static  period  with  pre-tax 
profits  up  just  0.1  per  cent  to  £121.4 
million.  Sales  showed  a  more  marked 
improvement  at  £1,373. 8m — up  just 
over  14  per  cent,  and  the  directors 
describe  these  results  as  "satisfactory 
in  the  circumstances". 

Retail  sales  increased  by  15.1  per 
cent,  3  per  cent  real  growth.  Timothy 
Whites  showed  a  little  better  with  sales 
up  18  per  cent,  a  real  growth  of  6  per 
cent.  NHS  dispensing  was  affected  by 
the  two  increases  in  charges  during  the 
year  and  overall  profitability  in  the 
retail  sector  was  hit  by  rising  costs, 
particularly  those  imposed  from  the 
outside,  such  as  rates  and  the  costs  of 
nationalised  services.  However, 
worldwide  profits  of  the  division  moved 
up  10  per  cent. 

Sales  by  the  industrial  division 
increased  by  6  per  cent,  but  profitability 
fell  1  per  cent,  which  the  company 
blames  on  strong  sterling  exchange 
rates  and  the  general  recession.  The 
figures  also  only  include  9  months' 
results  of  agrochemicals,  compared 
with  12  months'  last  year,  due  to  the 
setting  up  in  December  of  FBC 
Holdings — a  joint  venture  with  Fisons. 

The  board  has  affirmed  its  policy 
of  continued  investment  on  both  sides 
df  the  business  and  says  the  company 
is  well  placed  to  take  advantage  of 
improved  market  conditions. 

Commentary  in  the  Financial  Times 
notes  that  the  company  is  now  selling 
merchandise  as  remote  from  its 
chemists'  base  as  record's  and 
handbags:  "But  it  is  proving  vulnerable 
in  these  higher-margin  areas,  and  in 


the  latest  year  may  even  have  lost 
market  share".  The  point  is  made  that 
the  more  the  company  expands  its 
merchandising  base,  the  more  it  comes 
into  conflict  with  other  chains  selling 
the  same  products,  such  as  W.  H. 
Smith.  Further  physical  retailing 
expansion  is  therefore  expected  to  be 
unlikely. 

Retained  profit,  however,  stands  at 
£49m  (£58. 2m)  and  an  acquisition  may 
be  on  the  horizon,  for  either  the 
industrial  or  retail  side. 
□  A  new  chairman  has  been  elected, 
following  the  announcement  that  Sir 
Gordon  Hobday  is  to  retire  at  the  end 
of  the  year.  Dr  Peter  Main,  currently 
vice-chairman,  will  succeed  him  from 
January  1,  1982.  Chairman  since  1973, 
Sir  Gordon  recently  accepted  an 
invitation  to  join  the  board  of  ATV. 
His  retirement  follows  the  departure  in 
recent  months  of  two  other  senior 
executives,  Douglas  Appleby  and  Alan 
Spencer.  ■ 

Glaxo  animal  health 

Glaxo  Group  Research  Ltd  has  set  up 
an  animal  health  division  based  at  the 
Group's  veterinary  research 
establishment  at  Harefield,  Middlesex. 

The  division  will  be  the  main  centre 
for  Glaxo  veterinary  research  in  the 
UK  and  will  also  act  as  a  focus  for 
animal  health  work  by  group 
companies  throughout  the  world.  Dr 
Peter  Muggleton,  who  has  been  a 
director  of  the  Glaxo  research 
subsidiary  since  1971,  will  be  the 
director.  ■ 


'Disappointing  year' 
says  Fisons  chief 

Fisons'  1980  results  were  "undeniably 
disappointing",  the  chairman  Sir 
George  Burton  told  the  company's 
annual  meeting  last  week.  But  strong 
actions  were  being,  and  had  been,  taken 
to  improve  the  company's  position. 

While  turnover  increased  4.6  per 
cent  to  a  record  £453.6  million,  profit 
before  tax  amounted  to  £3. 8m 
compared  with  £17.3m  for  1979  (C&D, 
March  7,  p459).  The  company's 
strongest  performance  was  in 
pharmaceuticals. 

The  great  disappointment  was 
withdrawal  from  R&D  of  proxicromil 
which  would  have  taken  the  company 
into  new  fields  of  therapy.  In  the  short- 
to-medium  term  Fisons  will  concentrate 
on  maximising  the  benefits  of  their 
disodium  cromoglycate  preparations 
and  while  the  bas'ic  patent  on  Intal 
expires  next  year,  many  of  the  patent 
extensions  overseas  run  into  the  late 
1980s.  Further  expansion  in  OTC's  is 
also  a  possibility.  ■ 

Downturn  at  Anchor 

Anchor  Chemical  Group  Ltd  have 
reported  a  total  group  turnover  of 
£12.5  million  in  1980— £  1.5m  below  the 
level  in  1979. 

The  last  four  months  of  the  year 
showed  a  substantial  deterioration  in 
demand  in  the  UK  with  the  turnover 
of  Anchor  Chemical  (UK)  falling  from 
£5. 4m  in  the  first  half  to  £4.  lm  in  the 
second  half  of  the  year.  Group  pre-tax 
profits  fell  to  £224,000  (£784,000). 

Although  overseas  profits  were 
similar  to  those  earned  in  1979,  the 
results  were  nullified  by  the  deep 
recession  in  the  UK,  coupled  with  high 
interest  rates  and  the  strength  of 
sterling.  Vigorous  action  has  been 
taken  to  cut  costs  in  the  UK  resulting 
in  redundancies  and  stock  reductions.  ■ 

More  Business  News  overleaf 


*  HEALTH  FOODS 

*  NATURAL  FOODS 

*  VITAMIN  &  HERBAL  supplements 

For  your  complete  WHOLESALE  SERVICE  contact: 
T.  NEVILLE  &  PARTNERS,  The  Cottage, 
Eagle  Industrial  Estate,  Witney,  Oxon 

Tel:  0993-71482 


ORALCER 


Tmm't  MOUTH  ULCERS 

NOT  A  GEL  -  NOT  A  PASTILLE  -  BUT  PELLETS 
that  slowly  release  2  Active  ingredients  at  site  of  ulceration 
VITABIOTICS  LTD.  122  Mount  Pleasant  Alperton  Mddx.  01-903  5541 


The  most  attractive 
and  compact  way 
to  introduce  your 
patients  to  a  total 
soft  contact  lens 
after-care  system. 

Order  its  contents,  and  we  give  you  the 
dispenser  and  a  supply  of  soft  lens  after-care 
leaflets  completely  free  of  charge. 

Your  patients  get  the  most  effective  and  • 
safe  range  of  soft  lens-care  products  which 
current  technology  permits. 

You  get  a  neat  and  convenient  means 
of  introducing  them. 

M_  Barnes  Hind  Limited.  Isis  Trading  Estate. 

RanWC-rlinH  Strarton  Road.  Swindon.  Wiltshire,  SN1  2PO 
UUIES  IUIU   Telephone  0793  26591 
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Coty  plan  to 
'shake  up' 
industry  

Rigease  Ltd,  the  company  set  up  to 
handle  the  manufacturing  and 
distribution  of  Coty  products  in  the 
UK  and  Eire,  have  revealed  their  plans 
for  the  future  following  the  split  with 
Sangers  Agencies  earlier  this  year. 

At  the  time  of  the  break,  the 
problem  was  said  to  be  over  a  clause 
that  Rigease  wished  to  introduce,  this 
'has  now  been  revealed  as  a  minimum 
turnover  provision,  which  Rigease 
wanted  guaranteed  by  the  Agencies. 
Rigease  describe  the  provision  as 
"small  and  fair",  hut  as  agreement 
could  not  be  reached,  an  amicable 
parting  was  arranged. 

Rigease  now  have  seven  area 
representatives — Sangers  run  15,  plus 
three  mobile  personnel — and  claim 
they  are  "doing  better"  than  When 
they  were  under  the  Agencies  wing. 
They  explain,  however,  that  more  time 
has  now  elapsed  since  the  rejuvenation 
of  the  company,  and  that  the  re- 
establishment  of  their  credibility, 
following  the  poor  years  with 
Rubinstein,  is  well  under  way. 

Rigease  was  set-up  by  Mr  F.  H. 
Sinnaeve,  a  Coty  man  for  some  10 
years,  and  David  Tompson.  Both  had 
been  involved  in  the  export  and 
distribution  of  Coty  and,  along  with 
other  ex-Coty  personnel,  the  team  also 
includes  sales  director  Roger 
Whitehead  and  national  accounts 
executive  Iain  Laxton-Blinkhorn,  both 
from  Max  Factor. 


UK  word  processor 
for  pharmaceuticals 


A  British-made  word  processor  now 
available  has  been  designed  to  meet 
document  production  needs  throughout 
the  pharmaceutical  industry. 

The  new  Caltext  machine  will,  for 
example,  accept  instructions  to  ensure 
particular  sets  of  lines  are  not  separated 
over  different  pages  and  will  embed 
messages  to  the  operator  within  any 
document  file  for  display  on  its  screen 
during  printout.  It  will  also  print  one 
document  while  another  is  being  edited. 

The  visual  display  shows  24  lines  of 
80  characters  and  the  machine  has  a 
standard  typewriter  keyboard  with 
command  keys  operating  its  word 
processing  and  text  editing  system.  The 
disk  memories  can  hold  up  to  one 
million  characters  of  information  and 
it  has  a  '"dictionary"  facility  giving 
proof-reading  capabilities  normally  only 
available  with  computers.  Most 


On  their  new  strategy  "Doc" 
Sinnaeve  comments:  "Coty  is 
synonymous  world-wide  with  beauty 
and  distinction  but  in  recent  years  the 
products  which  have  carried  the  name 
have  not  been  sufficiently  promoted. 

"The  market  today  is  saturated  with 
high  priced  so-called  'prestige'  perfumes 
where  the  rate  of  sell-through  and 
turnover  at  retail  level  is  ridiculously 
slow.  This  situation  isn't  good  for 
anyone — the  cosmetic  industry,  retailers 
or  the  buying  public." 

Under  the  new  management  the 
company  says  it  wishes  to  become 
aggressive  and  promotionally  inclined, 
and  their  products  will  once  again  be 
seen  on  television  with  a  £300,000 
spend — concentrating  on  L'Aimant — 
due  to  peak  at  Christmas.  Several 
introductions  are  also  planned,  among 
them  Sophia,  the  Loren  sponsored 
fragrance  first  previewed  in  C&D 
during  the  latter  part  of  1980.  The 
introduction  date  for  this  product  is 
now  expected  to  be  "some  time  within 
the  first  six  months  of  1982".  Other 
■new  lines  could  Include  a  bodyspray, 
and  the  launch  of  a  liquid  soap  under 
the  L'Aimant  fragrance  is  planned. 

Rigease  currently  sell  through  some 
2,300  outlets— about  1,500  of  these 
pharmacies,  including  300  Boots 
outlets,  plus  those  serviced  through  the 
chain's  central  distribution.  No 
expansion  of  distribution  or  sales  force 
is  envisaged. 

"Our  future  programme  is  exciting 
but  essentially  practical,"  claimed  Mr 
Sinnaeve.  "We  will  not  'load'  retailers 
but  simply  offer  them  fast-selling, 
profitable  lines.  In  the  process  we  plan 
to  do  a  little  shaking  up  of  an  industry 
which  has  become  rather  too 
complacent  for  its  own  good."  ■ 


importantly  for  the  pharmaceutical 
industry,  special  technical  terminology 
can  be  included  in  an  exclusive  part  Of 
the  dictionary. 

A  full  programing  and  service 
support  operation  is  available  from 
CAL,  of  64  High  St,  Egham,  Surrey. 
The  machine  has  a  basic  price  of 
£2,895  and  can  be  installed  with  a  fast 
printer  and  full  working  program 
from  £3,995.  ■ 


DITB  worried  over 
levy  voting  rights 

The  Distributive  Industry  Training 
Board  has  expressed  concern  about  a 
proposed  change  in  the  voting  rights  of 
Training  Board  members  on  levies. 

Under  the  new  Employment  and 
Training  Bill,  now  before  Parliament, 
operating  and  training  levies  may  only 
be  raised  if  a  majority  of  employer 
representatives  on  Training  Boards 
agree.  Although  employee 
representatives  may  continue  to  vote, 
the  determining  factor  in  deciding  levy 
rates  will  be  the  votes  of  a  majority  of 
employers. 

The  proposed  change  could  result 
in  a  group  of  employers,  representing 
a  minority  of  employees,  determining 
the  levies  for  the  training  of  the 
majority  of  workers  in  the  industry, 
says  DITB.  Moreover,  it  would  end 
the  traditional  shared  responsibility  for 
the  fixing  of  levies  which  individual 
employer  and  employee  representatives 
have  had  since  the  Boards  were  first 
established  in  1964. 

Mr  John  Phillips,  DITB  chairman, 
noted  that  the  proposed  change  in  the 
Bill  had  been  introduced  at 
Committee  and  that  there  was  still 
time  for  Parliament  to  think  again: 
"If  there  is  a  change  in  responsibility 
for  the  fixing  of  levies  then  you  could 
find  training  becoming  a  matter  for 
industrial  negotiation".  ■ 

Dow  aim  to  innovate 
and  expand 

Plans  for  "aggressive  expansion"  and 
new  product  development  of  Dow 
Chemical  Go's  human  health  business 
were  revealed  during  the  company's 
annual  meeting  in  Michigan,  USA, 
recently. 

Mr  Joseph  Temple,  group  vice- 
president  for  global  human  health 
business,  said  a  major  development  in 
Dow's  pharmaceutical  growth  was  the 
acquisition  in  March  of  the  former 
Merrell  National  and  Merrell 
International  Laboratories  for  the 
formation  of  a  new  subsidiary,  Merrell 
Dow  Pharmaceuticals  Inc. 

Mr  Temple  said  a  number  of 
"unique"  compounds  are  being 
investigated  at  a  research  laboratory  in 
Strasbourg,  France,  as  part  of  the 
Merrell  Dow  operations. 

One  compound  was  di-fluoro- 
mefhyl-ornirhine  (DFMO),  an  enzyme 
inhibitor,  which  appears  especially 
active  in  stopping  the  growth  of 
leukemia  and  other  cancer  cells  in 
animals.  It  also  shows  signs  of 
inhibiting  the  growth  of  prostate  cells, 
and  parasites  associated  with  sleeping 
sickness  in  man.  ■ 
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Health  notes  booklet 


MARKET  NEWS 


Guidance  on  methods  of  routine  health 
surveillance  of  employees  is  given  in  a 
recent  publication  from  the  Health 
and  Safety  Executive.  The  notes  arise 
from  the  conclusions  in  the  HSC's 
discussion  document  "Occupational 
health  services  the  way  ahead". 

The  methods  of  health  surveillence 
described  show  how  routine  measures 
can  monitor  the  health  of  employees 
by  making  use  of  personnel  trained  to 
varying  levels  of  competence,  and  by 
using  screening  techniques.  No  new 
requirements  are  imposed  on  employers 
as  the  notes  are  purely  for  guidance. 
"Health  surveillance  by  routine 
procedures"  (£1)  is  available  from 
HMSO.  ■ 


Briefly 


■  Durham  Chemicals  Ltd  have  been 
reappointed  as  sole  distributors 
throughout  the  UK  and  Eire  for 
Talcs  de  Luzenac,  Europe's  largest 
manufacturer  of  talc. 

■  Radio  Chemical  Centre  Ltd  have 
changed  their  name  to  Amersham 
International  Ltd,  to  underline  that 
"Amersham  is  the  home  of  British 
radioisotope  production"  and  to 
emphasise  their  international  activities. 

■  Konishiroku  UK  are  now  operating 
on  their  former  telephone  number 
01-751  6121,  which  was  promised  to 
them  at  the  time  of  their  move  to 
new  premises  at  150  Hampton  Road 
West,  Feltham,  Middlesex,  but  which 
has  only  recently  been  put  into 
operation. 


APPOINTMENTS 


Balsam  prices  firm 

London,  May  26:  Canada  balsam 
prices  continued  to  firm  in  both  the 
spot  and  forward  positions  during  the 
past  week.  At  £12  kg  for  shipment, 
however,  the  price  is  still  under  the 
rate  asked  a  year  ago. 

Peru  balsam  was  40p  kg  up  on  the 
week  for  shipment  at  £9.85  kg,  which 
is  about  the  same  level  as  in  May 
1980  but  70p  up  on  February  this 
year.  Cascara  and  hydrastis  were 
dearer  by  £5  metric  ton  during  the 
week;  liquorice  root,  however,  was 
easier  by  £15. 

Currency  fluctuations  were  again  a 
feature  in  an  otherwise  dull  week. 
Among  essential  oils  a  shortage  of 
spearmint  for  prompt  delivery  pushed 
up  the  spot  rate  by  50p  kg.  Clove  leaf 
was  up  by  about  15p  kg. 

Pharmaceutical  chemicals 

Chloramphenicol:  31*73  £19  kg  in  500-kg  lots. 
Chloroform:  BP  £490  to  £520  per  metric  ton 
according  to  drum  size;  2-litre  bottles  £3.20  each; 
10x500-ml  bottles  £1.25  each. 
Choline:  (500-kg  lots)  bitartrate  £3.25  kg; 
dihydrogen  citrate  £3.40. 

Ferric  ammonium  citrate:  One  metric-ton  lots 
£1.42  kg. 

Ferric  citrate:  £5  kg  in  minimum  250-kg  lots. 
Ferrous  fumarate:  BP  £1.25  kg  in  750-kg  lots 
minimum. 

Ferrous  gluconate:  £2,375  per  metric  ton. 
Ferrous  sulphate:  Dry  £550  metric  ton. 
Formic  acid:  per  metric  ton  delivered  in  4-ton  lots, 
98  per  cent  £400;  85  per  cent  £327. 
Hydrogen  peroxide:  35  per  cent  £336  metric  ton. 
Hydroquinone:  50-kg  lots  £3.08  kg. 
Hyoscine:  Hydrobromide  £490  kg. 
Hypophosphorous  acid:  (Per  metric  ton  in  50-kg 
lots).  Pure  50°/  £454.75;  BPC  (30%)  £326.71. 
Lactic  acid:  BP  88/90%  £175  kg  in  70-kg  drum. 
Strychnine:  Alkaloid  £74.30  per  kg;  sulphate  and 
hydrochloride  £60.40  kg  5-10  kg  lots. 


Succinylsulphathiazole:  £9.15  kg  in  50-kg  lot*; 
imported  £7.80  (250-kg). 

Sulphacetamide  sodium:  BP  £7.25  kg  for  50-kg. 
Sulphadiazine:  BP  68  £4  kg  in  250-kg  lots. 
Sulphadimidinc:  £4.10  kg  tor  imported  in  1-ton  lots 
Sulphamethizole:  £12.40  kg  in  250-kg  lots. 
Sulphanilaniide:  BPC  '68  £2.50  kg  in  1-metric 
ton  lots. 

Sulphathiazole:  BP  1973,  £4.50  kg  in  i-ton  lots. 
Sulphaquinoxaline:  BP  Vet  £11.65  kg;  sodium  salt 
£14.52  kg  both  in  500-kg  lots. 
Zinc  acetate:  Pure  £1.31  kg  in  50-kg  lots. 
Zinc  carbonate:  Pharmaceutical  grade  £720  per 
metric  ton. 

Zinc  chloride:  Anhydrous  powder  £450  metric  tou. 
delivered  U.K. 

Crude  drugs 

Aloes:  Cape  £1,250  metric  ton  spot;  £1,230,  cif. 
Curacao  £2,100,  cif. 

Balsams  (kg)  Canada:  Dearer  at  £12.20  on  the 
spot;  shipment  £12  cif.  Copaiba:  unquoted. 
Cascara:  £1,285  metric  ton  spot;  £1,265  cif. 
Cinnamon:  unquoted  on  spot  or  forward. 
Ceylon  quills  4  o's  £0.84lb,  featherings  £0.17 
both  cif. 

Cochineal:  (kg)  Tenerife  black  brilliant  £20  spot; 
£19.75  cif;  Peru  silver  £19.50;  grey  spot  £19.40,  oif 
Dandelion:  Unquoted. 

Honey:  (per  metric  ton  in  6-cwt  drums  ex 
warehouse).  Australian  light  and  medium  ambors 
£690-£720  Canadian  £800;  Mexican  £580; 
Argentianian  (white)  £680. 
Hydrastis:  Spot  £29,45  kg;  £29.10,  cif. 
Liquorice:  Root,  no  spot;  £585  metric  ton, 
cif.  Block  juice  £1,400  metric  ton  spot. 

Essential  oils 

Almond:  Sweet  in  1-ton  lots  £1.50  kg  duty  paid 
Anise:  (kg)  Spot  £12.40;  shipment  £11.80,  cif. 
Bois  de  rose:  £8  kg  spot;  shipment  unquoted. 
Citronella:  Ceylon  £3.40  kg  spot;  £3.30,  cif 
Chinese  £3.40  nominal  spot;  £3.25.  cif. 
Cassia:  Chinese  £52.50  kg,  cif. 
Clove:  Indonesian  leaf  £1.75  kg  spot;  £1.68,  cif. 
English  distilled  bud  £45. 

Peppermint:  (kg)  Arvensis — Brazilian  £5.45  spot; 
£5.45  cif.  Chinese  £3.30  spot  and  cif.  American 
piperata  £10. 

Palmarosa:  £12.50  kg  spot;  £.12.50.  cif. 
Patchouli:  Indonesia  £16  kg  spot;  £15.50,  cif. 
Pennyroyal:  From  £7.85  per  kg  spot. 
Pepper:  English-difilled  ex  black  £120  kg. 
Petitgrain:  Paraguay  £8.90  kg  spot;  and  cif. 
Sandalwood:  Spot  Mysore  unquoted.  East  Indian 
£45  kg  spot. 

Rosemary:  Moroccan  £6.80  kg  spot;  Spanish  £7.50 
Spearmint:  Chinese  £9  kg  spot;  £7.50,  cif. 
American  £9.50,  cif,  spot. 

The  prices  aiven  are  those  obtained  by  importers 
or  manufacturers  for  bulk  quantities  and  do  not 
include  value  added  tax.  They  represent  the  last 
quoted  or  accepted  prices  as  we  go  to  press. 


■  Bayer  UK  Ltd:  Dr  Nigel  Curtis  has 
joined  the  pharmaceutical  division  as 
a  clinical  research  associate  to 
specialise  in  the  company's  anti- 
infective  drugs.  Mr  Derek  Backwell 
has  joined  as  field  sales  manager  for 
the  division,  a  newly-created  position. 

■  W.  R.  Luscombe  Ltd:  Mr  Roy  J. 

Wheeler  is  appointed  as  managing 
director  to  succeed  Vernon  Cost  who 
is  retiring  after  28  years  with  the 
company.  Roy  Wheeler,  was  previously 
employed  in  the  minerals  operations 
of  Berk  Ltd,  and  the  Steetley  Co. 

■  New  Era  Laboratories:  Miss  Joan 
Hayward  is  appointed  acting  managing 
director.  Miss  Hayward,  who  succeeds 
Mr  Geoffrey  Tridgell,  has  a  "wealth 
of  experience  in  the  health  food 
trade",  having  been  deeply  involved 
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in  the  growth  of  the  industry  since 
1951.  She  joined  New  Era  as  financial 
director  in  1972. 

■  Faberge  Inc:  Mr  Peter  Stammers 

is  appointed  national  accounts  manager 
covering  the  North  of  England. 
He  returns  to  the  company  after  three 
years,  during  which  time  he  has  held 
senior  sales  positions  with  Revlon 
and  Ladbrokes.  He  takes  over  from 
Bob  McDougal  who  has  recently  been 
appointed  regional  projects  manager. 

■  Orlane  Cosmetics  (UK)  Ltd:  Mr  Barry 
Parnell  has  been  appointed  managing 
director  of  Orlane/Halston.  Mr  Parnell 
joins  from  Revlon  and  succeeds  Harold 
Fleishman.  Christopher  Bennett  is 
appointed  sales  director.  He  was 
previously  general  manager,  Kanebo 
Cosmetics.  John  Cross  is  promoted  to 
international  display  coordinator; 
Mike  Dillon  is  appointed  UK  display 
coordinator;  Jan  Gosselin  promotions 
manager,  and  Tessa  Nally  sales 
administration  manager.  Alan  Bailey  is 
appointed  sales  director  for  Halston. 


COMING 
EVENTS 


Tuesday,  June  2 

Camden  and  Islington  Local  Pharmaceutical 
Committee,  Sangers  Pharmaceuticals  Ltd, 
Coburg  Road,  Wood  Green,  at  7.45  pm. 
Discussion  over  pay  negotiations.  Wine  and 
refreshments. 

Thursday,  June  4 

Bromley  Branch,  Pharmaceutical  Society.  Visit  to 
Society  of  Apothecaries  Hall,  at  2  pm. 
Huddersfield  Branch,  Pharmaceutical  Society, 

Commercial  Hotel,  Paddock,  at  8  pm.  Chairman's 
evening. 

Advance  Information 

Pharmaceuticals  and  Cosmetics  Manufacturing 
Expo-Europa  81,  Palais  des  Expositions,  Geneva, 
June  16-18.  Conference  and  exhibition  on 
pharmaceuticals,  cosmetics,  toiletries  and 
proprietary  chemicals. 

Royal  Society  of  Chemiistry,  Analytical  division 
South  east  region  and  Pharmaceutical  Analysis 
Group  of  RSC.  Joint  meeting.  Roussel 
Laboratories  Ltd,  Kingfisher  Drive,  Covingham, 
Swindon,  at  11  am.  Guest  speaker  Dr  I.  A. 
Stenhouse  on  "Evervbody  needs  NMR".  Details 
from  M^s  P.  Hutchinson  on  734  9971. 
Thames  Polvtechnic  offer  the  postgraduate  diploma 
in  management  studies  (health  service).  Two  year 
part-time  study  course.  Must  have  degree,  similar 
Qualification,  or  several  years  health  services 
experience  to  be  considered.  Course  commences  in 
October.  Details  from  Mrs  C.  Smith,  School  of 
Business  Administration.  Riverside  House, 
Beresford  Street.  London  SE18. 
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CLASSIFIED 


Post  to  Classified 
Advertisements,  Chemist  & 
Druggist,  25  New  Street 
Square,  London  EC4A  3JA. 
Telephone  01-353  3212. 

Ring  John  Magee  or  Mark 
Jonas  for  further 
information  on  extension 
198. 


Publication  date  Every 
Saturday 

Headings  All  advertisements 
appear  under  appropriate 
headings. 

Copy  date  4pm  Tuesday  prior 
to  publication  date. 


Display/Semi  Display  £7.50 
per  single  column  centimetre, 
min  25mm.  Column  width 
42mm. 

Whole  Page  £650.00 
(265mmx  180mm). 
Half  Page  £350.00 
(135mmx  180mm). 
Quarter  Page  £180.00 
(135mmx88mm). 


Lineage  minimum  charge 
£20.00  for  30  words,  75p  per 
word  extra. 

Box  Numbers  £2.00  extra. 
Series  Discounts 

5%  on  3  insertions  or  over. 
10%  on  7  insertions  or  over. 
15%  on  13  insertions  or  over 


Business  for  sale 


XI  —  SOUTH  EAST  LONDON  — 
Drug  store  turnover  in  1980  was 
£106,328  with  25%  gross  profit 
rented  property  on  busy  main  road 
easily  run  by  husband  and  wife,  living 
accommodation  also  available.  Rent 
£4,820  per  annum,  rates  £1,600  per 
annum.  Gould  be  converted  to  phar- 
macy as  doctors  within  200  yards. 
Price  asked  £36,500  plus  stock  at  val- 
uation £15,000. 

X2  —  BIRKENHEAD  —  This  old 
established  pharmacy  turnover  is 
currently  running  at  £120,000  plus 
per  annum  based  on  2,100  scripts 
per  month.  Property  available  tor 
sale  at  £8,500,  goodwill,  fixtures 
and  fittings  £20,000  plus  stock  at 
valuation  £18,000. 

X3  —  ANGLESEY  —  Main  road 
pharmacy  in  pleasant  holiday  area. 
Good  living  accommodation,  or 
potential  for  holiday  flat.  Turnover 
in  1980  £70,991.  Scripts  average 
1,500  per  month.  Freehold  prop- 
erty £35,000,  goodwill,  fixtures  and 
fittings  £5,000,  stock  at  valuation 
approximately  £9,000. 

X4  —  CENTRAL  LANCASHIRE 
—  Main  road  Pharmacy  close  to  the 
centre  of  a  character  full  town,  dis- 
pensing approximately  1 ,600  scripts 
per  month.  Turnover  to  31st  May 
1980  £68,798.  Freehold  property 
for  sale  at  £12,000  although  a  lease 
would  be  considered.  Stock  at  val- 
uation approximately  £10,000. 
Offers  invited  for  goodwill  and  fix- 
tures. 


X5  —  LEEDS  —  This  easily  run 
lock-up  shop  on  rent  at  £2,000  per 
annum  stands  in  a  busy  shopping 
area  close  to  the  centre  of  Leeds, 
turnover  to  30  September  1980  was 
£78,652  showing  good  profit. 
Scripts  average  1,100  per  month, 
goodwill,  fixtures  and  fittings 
£6,000  plus  stock  at  valuation. 

X6  —  NORTH  EAST  COAST  — 
This  privately  owned  pharmacy  on  a 
council  estate  is  highly  profitable 
and  requires  little  capital  outlay. 
The  residential  accommodation  is 
to  be  retained  by  the  owner.  Bus- 
iness premises  and  fixtures  on  lease 
at  £950  per  annum  plus  stock  at  val- 
uation approx  £8,000.  Turnover  to 
31st  March  1981  £68,000.  High 
value  scripts  average  1,100  per 
month. 

X7  —  NORTH  WEST  LANCA- 
SHIRE —  Large  excellently  mod- 
ernised and  fitted-out  property 
close  to  town  centre.  Turnover  to 
April  30th,  1981,  £116,000.  Scripts 
average  2,000  per  month.  Good 
future  potential.  Freehold  property 
£27,500.  Goodwill,  fixtures  and  fit- 
tings £12,000.  S.A.V.  approx. 
£20,000. 

X8  —  SALFORD  (LANCA- 
SHIRE) —  Lock-up  shop  serving 
council  estate,  turnover  to  31st 
March  1981  expected  £90,000. 
Based  on  1,600  scripts  per  month. 
Rent  £750  per  annum.  Reasonable 
offers  considered  for  goodwill  and 
fixtures  to  effect  a  good  sale. 


V  Ernest  J/George 

>Tfl  &  CO  ~ 

"12   gardale  HOUSE,  122  gatley  road,  gatley.  cheadle, 

^  CHESHIRE  SK8  4AT  Tel:  061-428  6718/9 


Agents 


MARKETING  SERVICES  COMPANY 

require 

AGENTS 

to  sell  Generics  in  the  following  areas: 
Lancashire/Cheshire,  North/West  Yorkshire,  Scotland. 
Strong  retail  pharmacy  connections  and  good  territory  manage- 
ment required.  Previous  medical  representation  experience  an 

advantage. 
BOX  C&D  2785. 


AGENTS/DISTRIBUTORS 
DISPLAY  SHELVING  SYSTEMS 


We  are  looking  for  Agents  to  actively  sell  our  Modular 
Shelving  System  to  all  facets  of  Retail  Trade.  Good  Agents 
Purchasing  Terms  given.  Excellent  back-up. 

Please  apply  to: 

EAZI-SHELF  DISPLAYS  LIMITED 
7c  Minworth  Industrial  Park,  Minworth, 
Sutton  Coldfield,  West  Midlands  B76  8DH 

Phone:  021-351  5242 


Equipment  for  sale 


The  new  Cadet  strip  package  system 

the  simple  economic  route  to  strip  packaging  for  hospitals 
and  industry — available  now. 

For  more  details  write  to 
Kirby  Lester  Electronics  Ltd 
Ellen  Street,  Osborne  Industrial  Est 
Oldham,  Lanes  OL9  6QQ 
or  telephone  061-620  1421  contact  Mrs.  M.  Charles 


Stock  for  sale 


EXPORT/IMPORT 

British  and  Continental  Pharmaceutical  and  Veterinary 
medicines.  Available  for  AFRICA,  MIDDLE  EAST  and 
developing  countries. 

IF  YOU  ARE  BUYING  OR  SELLING  we  would  like  to  make 
contact  with  you. 

Telex  us  on:  8813246  WEMSEC'G 
Attn:  Mr  BRIAN 


AMERICAN  AFRO  PRODUCTS 

(T.C.B.,  DAX,  Ultra  Sheen,  etc.  etc.) 
AT  AN  AVERAGE  OF  20%  to  30% 
BELOW  WHOLESALE  PRICES 

on  full  cases  only. 
BARY  MERO  LTD.,  36  Brixton  Road,  London  SW9 
Telephone  01-582  4755 
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Shopfittings 


Oft  ("WOW     COMPLETE  SHOPFITTERS 


SPECIALISING  IN  PHARMACY 


Shopfronts 
Lighting 


Interiors 
Flooring 


Ceilings 
Building  Work 


UNIPLAN  DISPENSARY  FITTINGS 

42/45  New  Broad  Street,  London,  EC2M  1QY. 
Tel:  01-628  0898 


Stock  wanted 


WANTED 

Surplus  stock,  discontinued/clearing  lines 
in  toiletries,  cosmetics,  perfumery,  sundries 
etc.  Cash  payment  and  immediate  deci- 

sions-  Contact: 

KEMISTORES  (Wholesale), 
166,  Hammersmith  Road, 
London,  W.6. 
Tel:  01-748  4902. 
Telex:  8951749  Pipes  G. 


PHARMACEUTICAL  ANTIQUES. 

Drug  runs,  shop  interiors,  bottles,  etc., 
urgently  wanted.  Kindly  contact  Robin 
Wheeler  Antiques,  Parklands  Park 
Road,  Ashtead,  Surrey.  Telephone: 
Ashtead  72319.  Buyer  collects.  (TC  Wi 


A.  &  H.  OTTER  LTD. 

(established  1920) 

Largest  cash  stock  buyers  in  the 
trade  for  manufacturers'  clearing 
lines,  and  retailers'  stocks. 
8  Northburgh  Street,  London 
EC1V  0BA.  Tel:  01-253  1184/5. 
Telegrams:   "Salvall",  London 

E.C.1.  (TCW) 


WANTED 

DISCONTINUED 

Soiled,  damaged  or  surplus  stock,  any 
quantity,  immediate  decisions  and 
payment,  will  collect.  B.   and  S. 

Wholesale  and   Retail  Supplies, 
Westminster  House,  188-190  Stratford 
Road,  Shirley,  Near  Solihull,  West  Mid- 
lands. Telephone  021-745  4131. 

TCF 


WE  PURCHASE 
SHOP  STOCKS  AND 
MANUFACTURERS  SURPLUS 

Please  telephone  or  write: 

LAWRENCE  EDWARDS 
AND  CO.  LTD., 
Wellington  Close, 
London  Wll  2 AN. 
Tel:  01-727  3137-8  07/iF) 


BOX  NUMBERS 

When  replying  to  Box  Number 
Advertisements  all  correspondence 
should  be  addressed  as  follows: 

CHEMIST  &  DRUGGIST 

Box  No  25  New  Street  Square 

London  EC4A  3JA 


Miscellaneous 
for  sale 


Perfumes 
Kodak  Film 
Flash  Cubes 

CONTACT: 

W.L.C.C. 
397  Acton  Lane 
London  W3 
Tel:  993  6400/9/2921 


"FASHION  JEWELLERY" 
Jodez  (Manchester)  Ltd., 
34  Shudehill,  Manchester  M4 1 EY 
Tel:  061-832  6564 

Largest  and  most  exclusive  range 
of  direct  and  imported  continental 
jewellery.  (TCP) 


COSMETICS  AND 
PERFUMES 

A  large  range  branded  and  non- 
branded 

Wholesale  only 
SHURE  ENTERPRISES 
227  Shoreditch  High 
Street,  El  6PJ 

Tel:  01-247  3122 


Trade 

services 


DISPENSARY  LABELS 


KEEP  OUT  OF  REACH  OF  CHILDREN 


SIMPLY  FIRST  CLASS  SERVICE! 

P.  O.  Box  2,  Dalkeith 
Midlothian  EH22  4DA 
Telephone:  Q3I-66Q  1874 J 


FAST 

Your  labels  will  be  despatched  within  TWO 
WORKING  WEEKS  from  receipt  of  order. 
Please  telephone  our  Chemist  Label  Desk 
today  for  Brochure. 


GENERIC 
BLETS 


Approved  Prescription  Services  Limited 

CLECKHEATON.  WEST  YORKSHIRE  BD193BZ 
TELEPHONE  -    CLECKHEATON  (0274)  876776. 


a 


UXLINE 


SHOPFITTINGS  AND  COMPLETE  INSTALLATIONS 


DESIGNED  WITH  THE  MODERN 
PHARMACY  IN  MIND 

★  Free  Planning  Service 

★  Credit  Terms 

★  Shop  Fronts  and  Interiors 

CAMBRAVALE  LIMITED 

8  Commerce  Way,  Leighton  Buzzard,  Bedfordshire 

Telephone  (0525)  381356  Tcw 


DETROIT 
DISPLAY 
SHELVING 

HIGH 
QUALITY 
SHELVING 
UNITS 
approved  by 


NUMARK 


(TCW) 


K  H.WOODFORD eCo  Ltd. 
Ring  Now  0202  36272 


Umdasch 


COMPLETE 
SHOPFITTERS 

PLUS      Shopfittings  of  quality. 

A  complete  professional  Design 
&  Contract  service. 

DRENMEAD  LTD., 

Britannia  Estate, 
Leagrave  Road, 
Luton,  Beds.  LU3  1 RJ. 
Tel:  (0582)  421851. 

N.P.A.  approved  shopfitters. 


apian 

shopfitting  limited 

alpbn  house,  cavalier  road, 
heathf  ield,  newton  abbot,  devon. 
tql2  6tg      tel.  0616  832059. 
from  counters  to  total  contracts 
alplan  s  national  coverage  for 

pharmacies 


"Everything  you  need 
to  know  about 
Pharmaceutical  Shopfitting" 


Write  or  telephone  for  your 
FREE  Pharmacy  Information 
Pack,  sent  by  return  of  post. 

Tower  Works,  Lower  Rd., 
Gravesend,  Kent,  DA11  9BE 
Telephone  (0474)  60671 


SHOWRAX 


The 
Nurtfifleel  _ 


BERG 
MOTION 
SHOWCASES 

Lit  up,  locked  up  and  moving 
silent  salesmen 

Prevent  Pilfering  and 
Increase  Sales 

SALES  AND  SERVICE 
J.  R.  Dalziel  (Glasgow)  Ltd 
15  East  Campbell  Street 

Glasgow  G1  5EF 
Telephone:  041-552  4102 


and  PHARMACY 

Specialists 


Complete  service.  N.P.A.  and 

NUMARK  approved. 

Iplan  UNIT  SHOPFITTINGS 

Eustace  International 
E  Plan  Estate,  New  Road 
Newhaven,  Sussex  BN9  0AE 
Telephone:  07912-7711 

(TCW) 


Magnum  ©pas 

Shopfittings 


A  New  Generation  of  Pharmaceutical  Shop- 
fitting  Equipment-flexible,  easy  to  install, 
superb  colour  combinations  and  com- 
petitively) priced.  Write  or  phone:  Magnum 
Opus  Ltd;  The  Maltings,  Southminster, 
Essex.  Tel:  (0621)  772248 


Premises 


NR  STOCKPORT 
CHES 

last  remaining  shop  premises  (in  corner 
position)  on  neighbourhood  shopping 
centre,  would  suit  Chemist  &  Pharmacist. 

To  let— full  details  from: 

ROBERT  JORDAN  &  PARTNERS 
27/29  Market  Place 
MACCLESFIELD,  Cheshire 
Telephone  (0625)  616699 
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Situations  vacant 

Tonbridge 


As  part  of  the  Benn  Group  of  publications,  Chemist  and 
Druggist  will  shortly  be  moving  to  new  purpose-built  offices 
in  the  centre  of  Tonbridge,  Kent.  The  change  means  we 
have  a  vacancy  for  an  additional  young  pharmacist  to  join 
the  editorial  team  where  there  will  be  an  opportunity  to  gain 
an  insight  into  all  branches  of  pharmacy  practice  and 
science. 

Candidates  should  already  have  acquired  some  post- 
registration  experience,  and  must  be  interested  in  every 
aspect  of  the  profession,  from  the  technical  and  business 
management  to  products  and  politics.  An  ability  to  write 
clearly  and  to  the  point  is  required,  but  full  training  will  be 
provided  for  the  successful  applicant  to  acquire  journalistic 
skills. 

If  you  feel  you  have  the  necessary  qualifications  and,  most 
important,  an  enthusiasm  for  your  profession,  write  giving 
details  of  your  career  so  far  to: 


R.  E.  Salmon,  MPS 
Editor 

Chemist  and  Druggist 
Benn  Publications  Ltd 
25  New  Street  Square 
London  EC4A  3JA 


CHEMISTS3 
DRUGGIST 


WAREHOUSE  SUPERVISOR 

Experienced  in  overseeing  floor  operations..  Knowledge  of  com- 
puterised procedures  an  advantage,  but  not  essential. 

Apply  in  writing:  Managing  Director 
I  &  N  Rabin  Ltd 
Wholesale  Pharmaceutical  Distributors 
16-24  Orsman  Road,  London  N1  5QJ. 


ATTENTION  ALL 
ADVERTISERS 

WE  ARE  MOVING! 

With  effect  from  the  issue  dated 
JUNE  27,  1981 
CHEMIST  &  DRUGGIST'S 

CLASSIFIED  ADVERTISEMENT 

DEPARTMENT 

will  be  based  at  new  offices  in 
Tonbridge,  Kent 

Our  postal  address  will  be: 

Benn  Publications  Limited 
C&D  Classified  Advertisement  Dept 
Sovereign  Way 

Tonbridge 
Kent  TN9  1RW 
Telephone  Tonbridge  (0732)  364422 
Telex  95132 


CHEMIST - 
DRUGGIST 


Classified  Advertisements 

Post  to  Classified  Advertisements,  Chemist  &  Druggist, 
25  New  Street  Square,  London  EC4A  3JA 
Telephone  01-353  3212 

Copy  date  12  noon  Tuesday  prior  to  publication  date 


ORDER  FORM 

Please  insert  as  below  our  advertisement  under  the  heading 


Please  invoice. 


.insertions 


PLEASE  PRINT. 


Name. 


Address. 


Phone. 


.Date. 


.Signed. 


Typesetting  and  graphics  by  Friary-Clark  Ltd,  Enfield,  Middlesex.  Printed  by  Riverside  Press  Ltd,  Whitstable,  Kent.  Published  by  BENN  PUBLICATIONS  LTD,  25  New  Street  Square,  London  EC4A  3JA. 

Registered  at  the  Post  Office  as  a  Newspaper  32/20/16s 


Manufacturing  & 
Distributing  Services 


FOR  CHOICE  OF 


CLIC-LOC 
CAPS 

SNAP  SAFE 
VIALS 

SNAP  SAFE 
BOTTLES 

The  choice  is  yours  . 


Ceebrite  Ltd. 

NEW  HERTFORD 
HOUSE, 

96  ST.  ALBANS  ROAD, 

WATFORD,  HERTS. 
Tel:  Watford  (92)  40740. 
Telex:  925859. 


DANDA  PACKAGING 
CO  LTD 

8  PMORY  ROAD  LONDON  N8 

TEL:  01-341  0067 
or  01-348  2061 

POLYTHENE  CARRIER 
BAGS 

Printed  to  your  own  specifications. 

All  size  carriers  in  stock. 

Bin  Liners,  Refuse  Sacks,  etc. 

London  area  only 

Phone  or  write  for  free  samples 


Focus  Solutions 

Suppliers  &  Wholesalers  of 
Contact  Lens  Solutions 
Eye  Care  Cosmetics 
and  Accessories 

Burton  Parsons 
Barnes  Hind 
Contactasol  Allergan 

Smith  &  Nephew 
Alcon  Optrex  Optique 
Sauflon  Pharmaceutical 

Telephone  Harry  Applebaum  at 
Berkhamsted  (04427)  74326 
for  details 

Focus  Contact  Lenses 

Northbridge  Road,  Berkhamsted, 
Herts.,  HP4  1EH 


PLASTIC  PRODUCTS 

BABY  PANTS 
TODDLER  PANTS 
INCONTINENCE  PANTS 
MATTRESS  SHEETS 
COT  SHEETS 

etc.,  etc. 

HENLEYS 
OF  HORNSEY 
LTD. 

London  N8  ODL 

Tel:  01-889  3151/6 


DENNIS  HILLYARD 
CONTACT  LENS 
SUPPLIES  LIMITED 

55  Barton  Road,  Water  Eaton  Estate, 

Milton  Keynes,  Bucks. 

Tel:  STD  (0908)  74537 

Telex:  847777  DELRAY  G  Attn.  151 

W  7^  E  %p.pJ5.i?f 
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all  contact 
lens 

solutions, 
cases  and 
accessories. 


PARACETAMOL  TABLETS? 

WE'RE  THE  UK's  LARGEST  SPECIALIST  PRODUCER! 

in  bulk  or  bottles,  strip  pack  or  own  label — try  us  for  aspirin  or 
saccharin  too! 

Fast  service  —  unbeatable  prices  —  from 

THE  WALLIS  LABORATORY,  NEW  HERTFORD 
HOUSE,  ST  ALBANS  ROAD,  WATFORD,  HERTS 

TEL:  WATFORD  41891 


If  a  customer  is  suffering  with  a  mouth  ulcer,  he'll  be 
looking  for  quick  relief  from  pain  and  he  wants  something 
that  will  help  to  promote  rapid  healing. 

In  other  words,  he  wants  soft,  soothing  Medijel. 
So  display  Medijel  gel  on  your  counter,  and 
|  let  your  customers  help  themselves  to  fast  relief 
from  sore  mouths  and  mouth  ulcers.  You'll  be 
lping  yourself  at  the  same  time. 


Medijel 

Soothing  gel  now  on  GSL. 
Also  avMahle  in  soft  pastilles. 

Dendron  Linraid,  94  Rickmansworth  Road, 
Watford,  Herijjj^Dl  7JJ.Tel.  (0923)  29251. 


FROM  THE  MAKERS  OF  AN  ACM  N 
THEN  o.l  BESTSELLER 

NEW  SOLUBLE 


24  TABLETS 


»AIN  RELIEF 

ES  NEURALGIA 
HEUMATIC  PAIN 


ANALGESIC  TABLETS 

FAST  PAIN  RELIEF 

Headaches  Neuralgia 
  Colds  RheumaticPain 


FAST  PAIN  RELIEF 


Headaches  -  Neuralgia 
Colds  Rheumatic  Pain" 
Period  Pains  Dental  Pain 


ANADI 

ANALGESIC  TABLET 


FAST  PAIN  REUB 

HEADACHES  •  NEUR 
COLDS    •  RHEUMATIC 


MORE  SALES.  MORE  PROFIT. 


From  the  makers  of  Anadin,  your 
best-selling  pain  reliever, comes  new 
Soluble  Anadin  for  those  who  prefer 
to  dissolve  their  tablets. 

An  intensive,  hard-selling  TV 
campaign  will  spread  the  news. 
Backed  up  at  point  of  sale. 

Special  launch  kits  to  editors  of 


women's  magazines  will  mean 
editorial  coverage. 

Make  room  on  your  shelves  for 
more  of  the  well-known  green  and 
yellow  packs. 

Greater  visibility  means  more 
sales,  more  profits  for  you. 


SOLUBLE  ANADIN 

From  the  makers  of  the  No.  1  bestseller 


